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For Season Of 1923 


ROSES and PEACHES 
Are 
OUR LEADERS 


A Complete Variety List 
of 


FRUIT TREES, ORNAMENT- 
AL TREES, SHRUBS, PEREN- 
NIALS, EVERGREENS. 





W. & T. SMITH COMPANY 


Lowest Prices Consistent With Quality 
THE GENEVA NURSERY 


1000 Acres GENEVA, N. . * 74 Years 

















A General | Variety 
Nursery ‘Stock 


35,000 Norway Maple and American Elm, 
also 
Montmorency and Early Richmond 
Cherry 


1 year in car lots or less. 


C. M. HOBBS & SONS 


BRIDGEPORT, IND. 



































A FEW “GOOD BUYS” 
FOR YOU 


WE OFFER THESE ITEMS AT VERY 
SPECIAL PRICES 


SWEET CHERRY—One Year Old—The best 
you ever saw. All leading varieties 5 to 6 feet, 
4 to 5 feet, 3 to 4 feet, 2 to 3 feet. 
DWARF APPLE—One Year Old—Very fine 
stock. All leading varieties, 4 to 5 feet, 3 to 
4 feet. 
DWARF PEAR—One Year Old—Extra good. 
All leading varieties, 4 to 5 feet, 3 to 4 feet. 
COMPASS CHERRY—One Year Old—Extra 
well branched. Extra well rooted, 4 to 5 feet, 
3 to 4 feet, 2 to 3 feet. 
KIEFFER PEAR—Two Year Old, ? and up, 
§ to 7, 4 to 3. 

Write for very Attractive Prices 

on these Items 

Also offer general assortment of stock includ- 
ing APPLE, PEAR, PLUM on PEACH, 
QUINCE and PEACH. 


KELLY BROTHERS’ NURSERIES 


DANSVILLE, N. Y. 











Princeton Products 
Are 


Ornamental 


Trees, Shrubs and Evergreens of high 
grade for the wholesale trade 


Princeton Nurseries 
Princeton in New Jersey 


January first 1923 
































THE MONROE NURSERY 


ESTABLISHED 1847 


Offers a fine stock of Specimen 
Evbergreens, Fruit and Orna- 
mental Trees and Shrubs 








Will be pleased to quote on your list of wants. 





I. E. ILGENFRITZ SONS’ CO. 
MONROE - - - - - MICHIGAN 


FACTURERS OF 
1. E. ILGENPRITZ SONS’ Ce." "a Celebrated Grett and Steck Plantec end Firmer 











January, 1923 





























THIS PAGE PRESENTS 


American Nurseryman Directory of American Plant Propagators 


Listing Nursery Concerns Which Specialize in Production of Young Stock, 
Including That Which Has Heretofore Been Imported 


The American Plant Propagators’ Association, Organized in 1918, Will Hold Its Fifth Annual 
Meeting in Chicago, Ill., June, 1923. F. W. von Oven, Naperville, Ill., Secretary 


TWO-INCH BLOCKS ONLY ARE SOLD IN THIS DIRECTORY. 


EACH BLOCK 


$5.00 PER MONTH UNDER YEARLY 


CONTRACT, INCLUDING PUBLICATION ALSO IN THE “AMERICAN NURSERY TRADE BULLETIN” 











HILL’S EVERGREENS 


FOR LINING OUT 


Complete assortment of Evergreens in- 


cluding Firs. Junipers, Spruces, Pines, 
Yews, Arbor Vitaes, Cedrus, Taxus, Biotas, 
ete. Also deciduous ornamental trees and 
shrubs in wide variety. Your patronage 


Ss appreciated 


Write for Wholesale Trade List 


The D. HILL NURSERY Co., Inc. 


Evergreen Specialists 
Largest Growers in America 


wz Dundee, Ill. 


ox 














GET NEXT 


* STAR ROSES 
% Oak Brand Shrubs 


ty American Pedigree Cannas 


ef 0! EST GROVE, 
™ Baek, tr Wir. U.S.A. 


ROBERT PYLE, Pres. A. WINTZER. V-Pres 


GRAPE VINES 


My stock of grape vines this year will 
consist of both one and two year. The 
two year will all be from one year 
transplanted. The one year from cut- 
tings planted this spring, 1922. 
Varieties principally Moore’s Early and 
Concord. My one year vines will be 
graded strong as follows: 








I-year XX—Equal to 2-year-1 
1l-year-No.-1 1-year-No.-2 
1-year-No.-3 
“Correspondence is Solicited’’ 


FAIRFIELD NURSERIES, SMEY%o, | 


MARYLAND. 
CHARLES M. PETERS, Proprieter.- 











ESTABLISHED 1866 


Naperville Nurseries 
Growers of 


TREES EVERGREENS 
SHRUBS PERENNIALS, Etc. 
LINING OUT STOCK 


NAPERVILLE, ILL. 


PELEPHONE, NAPERVILLE No, | 





Order Early 
SS BS 


ORNAMENTAL 
Lining Out Stock 
SPRING 1923 


ONARGA NURSERY CO. 
Cultra Bros., Mgrs., Onarga, Ill. 











SHRUBS - - TREES 


\ Geseral Line of Ornamentals. 


YOUNG STOCK—Foer Nursery Planting 


We were among the first to produce our 
own goods. Weare making young plants 
for others—why not for you? 


Grown Right —Dug Right— Packed Right 


AURORA NURSERIES 
AURORA, ILL. 





FOREST TREE SEEDL'NGS and SHRUBS 


We are growing and offer for sale 
for the spring 1923 forest tree seed- 
lings and shrubs, and lining out stock, 
such as Betula Nigra, Catalpa Speci- 
osa, Cornus Florida, Elm, Poplar, 
Locust, Walnut. 

SHRUBS 

Altheas in varieties, Barberry Thun- 
bergii seedlings, Calycanthus, Deut- 
zias, Loniceras, California Privet, 
Amoor River North Privet, Amoor 
River South Privet, Spirea Van Houtii, 

Write for quotations. 


FOREST NURSERY CO. BOYD BROS. McMinnville, Tenn. 





Bobbink & Atkins 


Complete collection of Broad-leaved Ever- 


greens. 
Complete collection of Choicest Ever- 
greens, such as Rhododendrons, Azaleas, 


Hollies, etc. 
Boxwood, Bay Trees, Euonymous, etc. 
Hardy Herbaceous Plants. 
Hybrid Tea Roses, Bush and Tree Form. 
Careful Inspection Invited. 


Rutherford, NEW JERSEY 








IT IS NONE TOO SOON 


to secure your Lining Out Stock. We 
have good stands, a large assortment 
Seasonable weather and everything is on 
the jump. Send your Want lists as soon as 
possible. Selling close on some items already 

Have especially nice stocks of Nuts, Oaks. 
Oriental Plane; Climbimg Roses, Wis- 
taria, Weigelia; Grape Vines, etc., etc. 


Wholesale Only. 


Atlantic Nursery Co., Ine. 


BERLIN MARYLAND | | 














EVERGREENS 


SEEDLINGS and TRANSPLANTS 
FOR LINING OUT 


WRITE FOR OUR PRICE LIS1 


illt NORTHEASTERN FORESTRY CO. 


“WE GROW OUR OWN TREES.” 


|CHESHIRE, : - - 





CONN. | 





EVERGREENS 


Seedlings —Transplants—Cuttings 
grown under glass 


MILLIONS OF THEM 


Also a list of Apple, Shade Trees, 
Hedgeplants, Shrubs, Vines, and Peony 
Send for our latest wholesale list. 


SHERMAN NURSERY CO. 


Charles City, lowa. 





Little Tree Farms 


AT FRAMINGHAM, MASS. 
Minions of Evergreens and Deciduous Trees 
Complete in grades and sizes 


WRITE FOR PRICE LIST 


Firs, Junipers, Arborvitae, Pines, Spruces, 
Maples, Ash, Oaks, Lindens, Elms, Etc. 


& 


AMERICAN FORESTRY CO. 


418 Boylston Street, BOSTON, MASS. 








SPECIAL ITEMS for FALL 
Per100 Per 1000 
American Arbor Vitae 8-15” $ 3.00 $ 15.00 


Juniperus canadensis 10-15” 15.00 125.00 
American Hemlock 6-10”... 4.00 20.00 
Red Spruce, 6-10”.......... 4.00 20.00 
Balsam Fir 6-10”.......... 3.00 10.00 
Ostrich Ferns, No. 1....... 5.00 25.00 
Maidenhair Ferns, No. 1... 3.00 20.00 
Royal Ferns, No. 1........ 8.00 60.00 
Potentilla fruticosa 10-15”.. 5.00 30.00 


And a great many other items. 


GEORGE D. AIKEN, Putney, Vt. 


GROWN In VERMONT, It’s HARDY” 











FRANKLIN FORESTRY CO. 
Nurseries at 
Colrain and Sudbury, Mass. 
FOREST NURSERY STOCK 
CONTRACT FOREST PLANTING 


SEEDS OF NATIVE NORTHERN 
CONIFERS 


89 STATE ST., 


BOSTON MASS. 














PRESERVE YOUR FILES 


If you have not been in the habit of 
preserving in consecutive order your 
copies of the American Nurseryman, 
permit us to suggest the advisability 
of doing so, commencing with the 
January issue this year. Such a file 
of a Trade Journal of this character 
will often prove invaluable for refer- 
ence. 
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Best Tree Digger on Earth 
























stantly Adjustable. 4 
Strong,LIGHTEST Draft. 











Write for Descriptibe Circular and Prices 


STARK BRO'’S 
Nurseries & Orchards Co. 
LOUISIANA, MO. 











The Shenandoah Nurseries 
Shenandoah, lowa 


We are now busy grading and storing our stock 
but indications are that we will have a very complete 
assortment for Spring 1923. 


Prices are working upward and some stock is not 
plentiful. Now is a good time to buy. 


We Can Still Offer 


APPLE, One Year APPLE, Two Year 
Leading varieties A fair assortment 

CHERRY, One Year CHERRY, Two Year 
Strong on Richmond All popular sorts 

PEAR STANDARD PEACH and APRICOT 
and DWARF Good variety list 


One and Two Year 


PLUM 


Americana, European, Hansen’s, Japanese and Compass 


GOOSEBERRIES, CURRANTS and GRAPE 


A good lot of varieties to select from. 
Fine blocks of Shade Trees, Forest Tree Seedlings, Ornament- 
als and Roses. 


OUR SPECIALTIES 


Apple Seedlings and Japan Pear Seedlings 
Apple Grafts 
Imported Fruit Tree Stocks 


We lvill be glad to quote you on your want list 


A. F LAKE, Pres. C. B. LAKE, Vice-Pres 
R. S. LAKE, Sec’y-Treas. 






































“Where to get the Tree” 


“The Nurserymen are urging everybody to ‘Plan to 
Plant Another Tree’ and yet there are a lot of peo- 
ple who don’t know where to get the tree.” 

“The Florist’s Review’, October 19 

Plan to get orders! Good educational public- 
ity helps people plan what to plant; good cata- 
logues help people plan where to buy. Creating 
a desire to plant something and getting orders 
for it are two different things. A man may 
“plan to plant” without planning to buy your 
trees. 

You have trees to sell, but do those who “plan 
to plant” know about them? Assuming that 
they get your catalogue, will they find its offers 
such as to make them want to send you the 
order? Of course your catalogue must tell what 
you have to sell, but it must also tell why your 
trees are good ones to plant. 

We make catalogues for Nurserymen. We 
offer equipment for fine printing; and we offer 
also years of experience in selling trees and in 
building catalogues and folders that touched 
the high-water mark in plan and appearance 
and in order-getting results. 

That equipment and experience in your line 
are at your service. Write us about your new 
catalogue. 


THE DUBOIS PRESS 


Horticultural Color Printers 
Rochester, New York 


Vv 

















THE 
QUALITY 
STOCK 


Trade List Mailed January 5, 1923 


Remind us with a post-card if your copy 
does not reach you. 


Remember, the Trade List is 
Our Only Salesman; it Will Pay 
You to Use it if it’s QUALITY 
You Want. 


CHASE BRROTHERS COMPANY 


THE ROCHESTER NURSERIES 
ROCHESTER, N. Y. 


P. S. TRITOMA! 































































EDITORIAL DEPARTMENT—Communications on any sub- 
ject connected with Commercial Horticulture, Nurseries or Ar- 
boriculture ure cordially invited by the Editor; also articles on 
these subjects and papers prepared for conventions of Nursery 
or Horticultural associations.4 We also shall be pleased to re- 
produce photographs relating to these topics, Orchard Scenes, 
Cold Stornze Houses, Office Buildings, Fields of Stock, Specimen 
Trees and Plants, Portraits of Individuals, etc. All photographs 
will be returned promptly. 

Advertising—Advertising forms close on the 25th of each 
month. If proofs are wanted, copy should be on hand one week 
earlier... Advertising rate is $2.80 per column-width inch. 

“AMERICAN NURSERYMAN” is distinctive in that it 
reaches an exceptional list and covers the field of the business 
man en aged in Commercial Horticulture—the carlot operator. 
Here is concentrated class circulation of high character—the 
Trade Journal of Commercial Horticulture, quality rather than 
quantity. 

“AMERICAN NURSERYMAN” will not 
ments that do not represent reliable concern. 

SU BSCRIPTIONS—“AMERICAN NURSERYMAN” will be sent 
to any address in the United States for $2.00 a year; to Canada 
or abroad for $2.50 a year. Add ten cents unless bank draft, pos- 
tal or express money order is used. Three years $5.00, in U. 8. 


accept advertise- 


RALPH T. OLCOTT 


Editor, Manager 
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AMERICAN FRUITS PUBLISHING COMPANY INC. 


WHAT THIS MAGAZINE STANDS FOR—Clean chronicling of 
commercial news of the Planting Field and Nursery. An honest, 
feraless policy in harmony with the growing ethics of moderna 
business methods. 


Co-operation rather than competition and the encouragement 
of all that makes for the welfare of the trade and of each of tts 
units, 

Wholesome, clean-cut, ring true independence. 

INDEPENDENT AND FEARLESS—“‘AMERICAN NURSERY- 
MAN” makes no distinction in favor of any. It is untrammeled 
in its absolutely independent position and is the only Nursery 
Trade publication which is not owned by nurserymen, 


SF This Magazine has no connection whatever with a pur- 
ticular enterprise. Absolutely unbiased and independent in all 
its dealings. 

Though it huppens that its place of publication is in the east- 
ern section of the country, it is thoroughly National in its char~ 
acter and International in its circulation. 

Its news and advertising columns bristle with announcements 
from every news corner of the Continent. 

It represents the results of American industry in one of the 
greatest callings—Commercial Horticulture in all its phases of 
Nursery Stock, Orchard and Landscape Planting and Distribe- 
tion, 


39 State Street, 
Rochester, N. Y. 
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Aurora Nurseries .......... WE PIU edeicdaccctexsncensiess 2 
Beaudry Nursery Co........ Chance of Address ............... 18 
Beaver Crek Nursery....... Special Announcement ............ 14 
Benedict Nursery Co....... General Nursery Stock ............ 15 
Ore, Te Fok vcsccccswas General Nursery Stock ........ .22 
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Fairfield, John W........... Special Announcement ............ 23 
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Fayetteville Nurseries ..... General Nursery Stock............. 14 
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Hobbs & Sons, C. M......... General Nursery Stock ............ 2 
Hood & Company, W. T...... General Nursery Stock ............ 4 
Howard-Hickory Co........ Og ne ee 19 
Hubbard Company, T. S....Grape Vines, Berry Plants ........ 16 
Huntsville Wholesale Nurs.. General Nursery Stock............. 24 
llgenfritz Sons Co., |. E...... General Nursery Stock ............ 2 
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Insurances Co. of N. AmericiParcel Post Insurance............. 15 
Inter-State Nurseries ....... Fruit and Nut Trees, Ornamentals. .19 
Inter-State Nurseries aban EE SENET eh ineesen vice enn waded 22 
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Kelly Brothers Nursery..... Special Announcement ............ 2 
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Lindley Nursery Co., J. Van. Carolina Peac Pits ............... 16 
Little Tree Farms........ rae 3 
Milton Nursery Co........ Oregon Sycamore Maple...........18 
Monroe Nursery .........++. Specimen Evergreens, Etc......... 2 
Monroe Printing Co..... Letter-head Specialits ............. 18 
Naperville Nurseries Young Stock ........ ponccccecesoe @ 
Northeastern Forestry Co....Evergreen Seedl’gs and Transp’ts.. 3 
Norwalk Nursery ....... -Berberis Thunbergii ...............19 
Nursery Manager Wanted... By Large Southern Nursery........ 15 
Onarga Nursery Co.......... Ornamental Nursery Stock ....... 6 
Onarga Nursery Company... Lining Out Stock cocccces 8 
Oregon Nursery Company... Walnuts, Cherries, Poplars......... 6 
Painesville Nurseries General Nursery Stock ........... 1 
Parsons Wholesale Nurseri:sGeneral Nursery Stock ............22 
Pennsylvania Nur. Co..... . Currants ~.22 
Peters, Charlies M Grape Vines ove0eeeesen 3 
Portland Wholesale N. Co... Ornamental Nursery Stock......... 22 
Princeton Nurseries......... Ornamental Nursery Stock ....... 2 
Se Bis Ba cxecckasenee Grape Vines, Currants, Etc........ 18 
Ransom Nursery ....... 2-Year Currant, Asparagus ........ 18 
Reed, W. C. & Son...... Cherry, Pear, Apple, Peach........ 19 
Rice Brothers Company..... ‘General Nursery Stock............ 6 
Rockfall Nurseries ......... Barberry Thun. Seedlings .........17 
RS Ge cccesccnsecoes Blue Ridge Trees and Plants...... 19 
Rumph Nursery ........... Special Onnouncement - 
Sakata & Co., T... . Tree Seeds panawaeene ..28 
Scarff & Son, W.N..... Smal! Fruit Plants cocesecs 16 
Scenic Nursery ........es0. Collected Shade, Ornamentals..... 15 
Schifferli Nurseries, F. E...Small Fruit Plants.......... .14 
Scotch Grove Nursery...... BE, 6:6.6000040 0000060006006 16 
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Sherman Nursery Co........ General Nursery Stock 3 
Silver Hill Nursery..... . Special Announcemnt .17 
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Skinner Irrigation Co....... Nursery Watering System......... 20 
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Southern Nursery Co....... Tennessee Natural Peach Seed... .16 
Stark Bros. N. & O. Co....... The Stark Tree Digger . 4 
Storrs & Harrison Co....... General Nursery Stock ............ 1 
Wes Sih Men neenescucassnes Apple, Japan Pear Seedlings......10 
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WU TEED vcccccseccas Smal! Fruits, 1-Year Apple......... 15 
Termer Brothers ......ccces Glass Cloth for Hotbeds, Etc...... 22 
Valdesian Nurseries ......... POON BOON vccscccccceveces SGGeu Ace 23 
Vincennes Nurseries......... CUOTTy BO BOOGIARy. ....ccccccssens 19 
Wagner Nursery Co........ Gmalli Fruit Plants......cccccccee 
Wayside Gardens Co......... Hardy Perennial Plants............ 24 
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| The The 
Preferred Preferred 
Stock Stock 


COMPLETE 
GRADE COUNTS 


will be issued in 
BULLETIN NUMBER 2 


Ready about January 15th 














Active Fall business kept up stronger and later than 
usual so we are a little backward with our actual 
counts of stock for spring. Have bcen pretty busy 
the last three weeks grading, counting and stor- 
ing—and from records already made we know there 
will be some surprises in our next Bulletin. 


Would you like to receive it? 
Are you on our Mailing List? 


JACKSON & PERKINS COMPANY 


ROSE GROWERS AND NURSERYMEN 
Wholesale Only 


NEW YORK STATE 


NEWARK 


| The The 
Preferred Preferred 
Stock Stock 











We Have Them 


PHLOX ASSORTED 
CLEMATIS ASSORTED AMELOPSIS VEITCHII 
2 and 3 year 2 and 3 year 
HYDRANGEA P. G. and SPIREA ANTHONY WAT- 
ARB. ERER 
CLIMBING, BUSH and TREE ROSES 


SPECIALS 





BLEEDING HEART 


DELPHINIUM BELLADONNA 
2 year field grown 
Per 100 Per 1000 
$8.00 $40.00 


Onarga Nursery Company | 


CULTRA BROS., MGRS. 
Onarga, Illinois 














RICE BROTHERS CO. 


GENEVA, N. Y. 


A General! Surplus on 
Fruit Trees, Ornamental Trees, 
Shrubs and Roses 


WRITE FOR PRICES 














Your Profits 


FOR SPRING 


Depend on What? 


| On having the stock your customers want when 
they want it! That’s the whole story. 


COUUUDEAU EDDA GEAADEAEAEGEO GOOG EEA SEEOND 


Be prepared. Stock is scarce and selling fast. Like- 
ly you could not get what you wanted last spring. 
| Don’t lose out again. 
Order today. Our line is complete, and you should 
consider your spring wants carefully while you can 
get the items you will need. 


PRICES ARE ADVANCING 


Be sure of the lowest Market price, of SERVICE 
plus QUALITY, of having the stock you will need, 
and ultimately the utmost in profits, by giving us 
your order NOW. 





Every good business man carries Insurance. 
Preparedness is Insurance 


C.R.BURR& COMPANY | 


GENERAL NURSERYMEN 


MANCHESTER, CONNECTICUT 


| 
If you do not get our wholesale list, ask for it. | 
We do not sell at wholesale to retail buyers. 

















~PECIALIZING IN 


English Walnuts 
Franquette Walnuts 
Cherries 

Carolina Poplars 
Lombardy Poplars 
Black Locusts 
Climbing Roses 


& 


Car lots will be distributed from East- 
tern and other reshipping points this 
fall'and next spring. Write forjprices 
on your requirements. 


# 


OREGON NURSERY GO. 
ORENCO, OREGON 
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ELIMINATE DELIVERY AGENT; SHIP DIRECT TO PLANTER 


System Evolved by Perry Nursery Company, Rochester, N. Y., Solves a Delivery Problem—Fully Explained by Presi- 
dent Willems—Special C. O. D. Money Order Tags Indorsed by the Post Office Department Which Compliments 


the Company on the Plan. 


War, 
concerns, 


like most other 
shipped our Nursery 
distributing agents for 
delivery to the customers and to make 
the collections. That is to say, we 
would send a salesman into a town to make 
a general house-to-house canvass for retail 
orders and then expect that salesman, be- 
fore leaving a town, to look up a delivery 
man and vet his signed contract; and where 
the de- 
liveryman through the office by correspond- 


Prior to the 
Nursery 
stock to local 


we, 


the salesman failed us, then to get 


ence, entailing a vast amount of time and 
postage. 
These delivery men we had to pay any- 


During the War 
thereafter, we found 
it almost impossible to get responsible de- 
livery men. Often it would into 
shipping time when, as a resort, we 
would have to hire most any “Tom, Dick or 
Harry” and pay exorbitant rates 
10% gross and even 12-15%. 

During this same period of unsettled con- 
ditions, we got a certain percentage of large 
orders which were boxed or baled separate- 
ly and sold for direct shipment to the pur- 
the purchaser settling with us 
direct; and, on checking up these orders we 
found that we made very satisfactory col- 
lections. So the question arose, Why not 
put our entire business on a “ship direct” 
packing every order individually, 
sending stock so far as possible by parcel 
post; stock that packed too large to go in 
this way, to be shipped by express; in all 
cases C. O. D. we, of course, paying the car- 
riage charges? 


where from 8 to 10 percent. 


and for some time 


run well 
last 


such as 


chaser, 


basis, 


We have had such splendid success with 
this method of shipping that we are glad to 
tell our friends in the Nursery 
who are still shipping in the old fashioned 
way to delivery agents, about this newer 
method. The expense of packing the stock 
is no greater than under the old-fashioned 
way and the carriage charges, including the 
cost of C. O. D. and remitting, do not equal 
the amount that was formerly paid to deliv- 
ery agents. In fact, we find a substantial 
Saving. 


business, 


We are so enthused over this new plan of 
shipping that we have destroyed all of our 
old style of order blanks and the various 
form letters that were used in the hiring of 
and following up of delivery agents. 

The Post Office Department has given us 
permission to use a special C. O. D. tag, giv- 
ing instructions adapted to our own busi- 
hess, and the Express Company has per- 
mitted our special instructions to be printed 
on the C. O. D. envelope which they furnish. 

The question may here arise, what if a 
Shipment is refused or uncalled for, or a 
purchaser wishes the privilege of examina- 
tion, etc.? Our answer is that we have this 








all thoroughly covered with various printed 


forms . But these troubles represent but a 
very small percentage of our total ship- 
ments. 


We believe we were the first agency Nur- 
sery concern making shipments direct to 
the purchasers by parcel post or express 
Cc. O. D. Our entire business is now on this 
basis and this plan of shipping has been 
Brown Brothers Co.,_ First 
National, Herrick Nursery Co. 
Federal Nurseries, Inc.; Barry Nursery 
Co., and Willems, Sons’ Nurseries. 

We have had inquiries through 
from a number of other Nursery 
interested in adopting this plan of shipping 


adopted by 
Nurseries; 
Inc.; 


the mail 
concern 
and collecting, some Nursery concerns go- 
ing so far as to send delegates to our office 
to interview us in person. OQOue of 
companies wrote us recent]; that they had 
tried out this C. O. D. “ship direct” plan this 
past fall on a considerable amount of busi- 
ness and that the results have been so good 
that they are thinking seriously of extend- 
ing it considerably. 

Even the Post Office Department thinks 
favorably of our parcel post shipments and 


these 


our special instructions to postmasters, as 
is evidenced by the following letter from the 
postmaster at Manchester, Conn.: “The 
Post Office Department at Washington in a 
communication to this office has compli- 
mented the C. O. D. money order tag which 
your firm is using in its shipments. The 
Department approves the tag and recom- 
mends its at this office. May we ask 
you to send us by mail two samples of each 
of the tags which you are using?” 

In this connection will say that we will be 
very glad indeed to send samples of the dif- 
ferent tags and forms to any one who may 


use 


write us for same. 
PERRY NURSERY COMPANY. 
By Peter F. Willems, ,President. 
Rochester, N. Y. 


Two New Apples 

Horticulturists at the Experiment Station 
at Geneva are again calling attention to the 
merits of two new apples developed on the 
station grounds. These are the Cortland 
and the Tioga, stock of which is being dis- 
tributed to the members of the New 
State Fruit Testing Co-operative Associa- 
tion, Inc., for further testing. The two new 
varieties are seedlings from crosses of stand- 
ard sorts and have survived much rigid 
selection in which many sister seedlings 
were eliminated as not sufficiently superior 
to existing varieties to merit further trial. 
The Station authorities believe that the 


York 


Cortland and Tioga are valuable additions 
to the list of desirable apples, although it 
will require a few years for the new va- 
propagated in 


rieties to be sufficiently 





large quantities to become commercially 
prominent. 

The Cortland is a seedling from a cross 
between Ben Davis and McIntosh and is 
said to be most promising for New York, 
New England, and the commercial apple 
regions of Canada. The fruits are larger 
and brighter colored than those of the Mc- 
Intosh and are of the same excellent flavor, 
but they ripen later keep somewhat 
longer, thus extending the season of the de- 
sirable McIntosh type of apple. It is thought 
that the Cortland will 
Mcintosh is grown. 

The Tioga 
tween Sutton and Northern Spy and is de- 
scribed as a late-keeping yellow apple with 
a sprightly flavor. Its late keeping quali- 
ties especially recommend the Tioga as it 
retains its flavor after other apples 
have gone by. 


and 


succeed whereever 


originated with a cross be- 


most 


Plan to Plant Another Tree 
Financial Statement 

The work of building the Nursery Indus- 
try in American goes steadily forward. 
Nurserymen are responding with support 
both in co-operation and money. Tree Plant- 
ing Week was a success. Spring Tree Plant- 
ing Week will be the big event for Nursery- 
men. Letters of encouragement come right 
along and Nurserymen now realize the 
“PLAN TO PLANT ANOTHER TREE” is 
building the industry. It is creating a Tree 
Planting Habit among the 110,000,000 people 
of America. 
$2949.93 


Previously reported 


B. F. Conogisky, Peoria, Ill......... 10.00 
Sale of rubber stamps............. 9.43 
R. C. King, Kansas City, Mo........ 1.00 
Klehm’s Nurseries, Arlington 

RM eek Ss eka bia wie wa 100.00 
Wm. A. Beaudry Land Co., Chicago, 

ik eine eee bKhhae eel 50.00 
The Hillsdale Landscape Co., In- 

CI. TE, anc n'naccadckeoce 9.13 
Griffing Nursery, Jacksonville, Fla.. 1.38 
Clever Nursery Co., Clever, Mo..... .53 
A BE, Bs Gives cancéacsess 2.00 
Willem’s Sons Nurseries, Rochester, 

i ER a re ae 3.00 
Golf Nursery, Glenview, Ill........ 10.00 
W. W. Thomas, Anna, Ill........... 10.00 
Forest Nursery Co., McMinnville, 

0 ee re 10.00 
Singer Bros., Milwaukee, Wis. . 1.00 


eee ee eT eT Cre TT $3167.42 
J. A. YOUNG. 


Total 


One hundred of the beauty spots of Illi- 
nois are to be marked. They will be indi- 
cated on touring maps of the state for the 
benefit of travelers. O. C. Simonds, Chi- 
cago, well known architect, and others will 
select the beauty spots for the purpose. It 
was in Illinois that Nurserymen started last 
fall to create additional beauty spots. 


When writing to advertisers just mention 
~~-rican Nurseryman. 
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C. L. Marshall, Arlington, Neb., Discussed the Outlook for Demand for Nursery Stock, Before the Western Ass- 
ociation of Nurserymen at Last Meet ing—Big Markets at Hand—Nurserymen Can Do Much To Develop Com- 


mercial Planting and Make It Profitable. 


HE word “orcharding” covers a big sub- 
ject and the title of this paper, not lim- 
iting the discussion to any particular part 
of the country, allows for a big territory to 
be covered. What I will have to say rela- 
tive to orcharding, however, will be con- 
fined niainly to the territory in which mem- 
bers of the Western Association of Nursery- 
men are most interested, that between the 


Rocky Mountainy end the Ohio River, or 
the Great Central Wert, and will refer to 
the apple. 

My experience in orcharding has been 


confined to the Missouri River section, and 
this territory is probably not more favor- 
ably situated, nor has it more natural ad- 
vantages for successful orcharding than has 
most of the territory covered by the mem- 
bership of this Association. 

As a general statement, I would say that 
orcharding has been successful and profit- 
able in this territory, and it should be even 
successful and profitable in the 
future. Population is gradually increasing, 
and the demand for orchard fruits is also 
mereasing. Orcharding is also becoming 
more and more of a specialized industry, 
and the specialist in orcharding has less 
competition from the careless or ignorant 
crower than he has had in the past. Gov- 
ernment statistics show that during the per- 
iod between 1910 and 1920, the number of 
bearing apple trees in the territory men- 
tioned, decreased almost one half. It also 
shows that planting during this period was 
much less than during the preceding ten 
years, so there a considerable 
number of orchard trees, both bearing and 
non-bearing, than there was ten years ago. 

It has been only on the extreme east and 
west coasts where production has held even 
during 


more 


is now less 


or made any appreciable increase 
the past ten Authorities seem to 
agree that the Northwest has now reached 
its zenith of apple producticn. There 
been less planting in the Northwest during 
the past ten years than during the previous 
ten year period, and when the that 
are now bearing their maximum crops be- 
gin to die off, there will be a less number 
of trees coming take their 
The same condition holds true to quite an 
extent over the eastern apple growing sec- 
tion, with one or two exceptions. 


years. 


has 


trees 


on to places. 


New York, which normally has produced 
almost one-fourth of the apple crop of the 
United States, has not planted as many ap- 
ple trees the past ten or vears as 
during the ten to twenty year period just 
previous. Undoubtedly there will be a de- 
cline in the commercial output from this 
source in the near future. 


twenty 


The Shenandoah-Cumberland and Pied- 
Pennsylvania, Maryland, 
and the Virginias, come into promi- 
nence in recent years. Considerable plant- 
ing has been done all through this section 
during the past few years and we may ex- 
pect an increase in production from this 
territory for some years to come. 
IN THE CENTRAL WEST 

Orchard sections of the Great Central 
West, which includes the Ozark and South- 
ern Missouri regions, which a few years ago 
had millions of bearing trees, and which 
are now on the road to neglect and decay, 
are not keeping uv their former rate of 


mont districts of 
have 





plenting, and in a few years, unless more 
planting is done, this section will not be 
producing anv appreciable quantity of com- 
mercial apple-. 

In the Missovri River region, including 
vestern Iowa, eastern Nebraska, northwest- 
ern Missouri and northeastern Kansas, 
commercial orchard planting has been al- 
most at a standstill for the past ten or fif- 
teen years. In this section there were many 
orchards that were profitable eight to 
twelve years ago that are now entirely 
cead, and as mentioned, very few young 
trees are coming into bearing in this 
ecorntry. 

Colorado, New Mexico, Idaho and Utah 
have barely held their own in commercial 
pienting in recent years and this territory 
has probably very nearly reached its period 
of maximum production. It may show a de- 
crease in the near future if it is not now 
doing so. 

Statistics show that the states of Wiscon- 
in, Michigan, Indiana, Illinois, Ohio and 
Kentucky, have a considerable less num- 
ber of apple trees of bearing age and in fact 
of all ages, than they had ten to twenty 
years ago. The condition is due more to 
the fact that the home or farm orchards 
have died off very rapidly during this per- 
iod, and have not been replaced on so large 
a seale. In some sections of this territory, 
there has been considerable commercial 
planting, but this has not been general and 
the total number of trees in this great terri- 


tory is now only slightly more than one- 
half of what it was in 1910. 
So after summing up the condition of 


orchards in all parts of the country, the 
number of trees of bearing and the 
number of trees that are planted and not 
vet in bearing, it seems that there is a great 
commercial orcharding. I can 
see no reason why the wideawake apple 
xrower of the Great Central West, who has 
his orchard situated on the right kind of 
gives it the proper care, should 
successful. He will have the 
demands from the larger towns and 
cities of his territory that he has always 
had, and he will have a much greater de- 
mand the small towns and farming 
communities than he had during the pact 
19 to 20 years. 


age, 


futvre for 


soil, and 


not be very 


ame 


from 


Twenty-five to thirty-five years ago there 
ra much planting of semi-commercial 
orchards in the Central West; almost every 
farmer through the Corn Belt planted from 
fifty to two or three hundred apple trees. 
During the past fifteen or twenty years 
these orchards have been producing consid- 
erable quantities of largely inferior fruit 
which supplied the local markets and quite 
a2 lot of it found its way to the nearby city 
markets and competed with fruit of better 
quality. These orchards are mostly dead or 
dying at this time, and these farmers have 
not, and will not replace them with orch- 
ards of the same size. When these semi- 
commercial orchards began to die off home- 
owners were slow to renew their plantings 
and as a result there are many farm homes 
today that have neither old orchards or 
young orchards coming on. The old orchards 
have died and the farmers have not plant- 
ed any young trees to this time. As a re- 


sult, a great many of these farmers who 


a few ye2r: ago were producers of fruit, 
not only for their own use but for the near- 
by markets, are in the market to buy fruit 
for their own use, and will be for a number 
of years. The home owner who is planting 
today is planting only from twelve to 
twenty-five and up to fifty trees in his fam- 
ily orchard. He is not expecting to sell 
any fruit from this orchard, but is planting 
it merely for his own use. 
BIG MARKETS AT HAND 
This Central West also contains a num- 


ber of large cities that receive and dis- 
tribute a great bulk of the apple produc- 
tion of the United States. It is hardly 


more than 500 or 600 miles from any of this 
territory to Minneapolis, Chicago, Indiana- 
polis or Pittsburgh, and these are all very 
important apple markets of the country. 
The matter of freight charges has in the 
oast, and always will favor the apple grow- 
ar of this territory. Competition from the 
extreme west, and to a lesser extent from 
the east, is handicapped on this account, 
and this difference alone more than offsets 
any natural advantages that some _ sec- 
tions of these districts may have. 

Before the war, apple growers in the cen- 
tral west found it fairly profitable to grow 
apples, spray them thoroughly, and put 
them on the cars at fifty cents a bushel, or 


$1 per hundred pounds in bulk. Ten to 
twenty cents per bushel would put this 
fruit on Chicago or other large markets 


so that it could be sold for sixty or seventy- 
cents per bushel, and give the grower a fair 
return. Pre-war freight rates made it cost 
the northwest grower fifty to sixty cents 
per bushel to get his apples to these mar- 
tkes, so that the grower of the Central 
West could market his fruit at a profit in 
competition with the grower from the Paci- 
fic Coast while he was getting only freight 
taken by the United 
of Agriculture on cost 
of production items in the Northwest, in- 
cluding labor, material, investment, insur- 
ance, taxes, etc., showed that it cost about 
eighty cents per bushel box to produce fruit 
in that secticn, which, added to the freight 
at thet of fifty to sixty cents, made a 
totn! cost of putting their fruit on these 
$1.30 to $1.40 per bushel. Pre- 
rates make this consid- 

While the cost of production 
increased in 


Figures 


charges. 
States Department 


time, 


markets at 
ent freight cost 
erable higher. 
and also freight charges have 
about the same proportion for the grower of 
the the difference in cost of 


cdvetion in is wider than 


Central West, 
there sections 
as before the war. 
have made a careful study of 
production in different sections 
of the country, state that there is 
imately fifty bushel advantage 
to the grower of the Missouri River section 
over the the extreme northwest 
and as above, the grower from this 
could make a 
difference. 1 
first class 


Men who 
the cost of 
approx- 
cents per 
grower of 
stated 

before the war, 
fair profit on this fifty cent 
believe, however, that 
the 


territor 


do not 


apples from part of country will 


have 
Well 


apples 


any 
to sell at such a price in the future. 
grown apples, carefully graded, and 
that 


sold readily at $1 per bushel or 


will keep, have almost always 
more on 


the markets of the country, and undoubtedly 
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these figures will be a low price for the 
future. 
IN NEBRASKA 

Our company has grown apples commer- 
cially to come extent in eastern Nebraska, 
and while our location is probably not the 
very best, considered from every angle, for 
commercial orcharding, we have made very 
profit from this course. Our 
orchard produced about 75,000 
during one seven-year 
the life of these trees 
which ranged twenty-five to thirty 
years, this orchard produced more than 
100,000 bushels of apples, or averaged about 
109 bushels per acre annually from the time 
the until they were cut out 
after a large proportion of them had died. 
Several crops of this orchard approached 
$10,000 in and each crops 
would have paid for the land on which the 
and left enough extra money 
the care of the orchard during 


satisfactory 
forty acre 
bushels of 
period; and 


apples 
during 
from 


trees were set 


value, of these 


trees stood, 


to pay for 


thee particular vears. The net profits, 
after all expenses including planting, cul- 
tivation, pruning, spraying, harvesting, and 


the cost of several hand sprayers and three 


power spravers all of which were not worn 
out on this orchard, was about $43,000.00. 
This orchard was grubbed out several years 
ago so that none of the heavy crops were 


produced during the period of extreme high 
prices. 

Numerous orchards in this same territory 
and in other parts of the Central West can 


be pointed to, that have produced from 
three to five hundred dollars per acre net, 
and even more, during the past few years 
when prices have been at the high mark. 
One Richardson County, Nebraska, orchard 
gave a gross return of $20,000 from forty 
acres in 1917. Another forty acre orchard 
in the same county produced 5,000 barrels 


of high class apples in a single season. And 


o I might go on and point te numerous 
instances where very large returns have 
been received from orchards in the Cen- 
tral West. 

Getting profits from apple growing has 


been easy in the favored districts of almost 
any states east of the Rocky Mountains, ex- 
cept in the extreme south, when good judg- 
ment was used in picking the site, selecting 


the varieties and caring for and spraying 
the orchard. There has never been a-time 
when well grown fruit from this part of 
the country could not find a market that 
would give some profit to the grower. The 
future certainly promises more than the 
past has given. As already pointed out, 


the acreage has practically been cut in two 
so that it appears that there can hardly be 
an over-production until many million more 
brought into bearing than we 


trees are 


have now. 


There are also possibilities of developing 


foreign markets for a great many more of 
our apples than we have been exporting. 
European markets as well as the Orient 


and South America furnish tremendous pos- 
sibilities as the American 
apple. Before the war we exported about 
20,000,000 barrels annually. Direct  ship- 
ments to South America began in 1910 and 
in four years the shipments to this conti- 
nent increased about 400 per cent. These 
factors for increasing our markets are like- 
ly to prevent any over-production for years 
to come. The lack of planting since 1910 
is apt to cause an actual shortage in the 


consumers of 


near future. 
WHAT ARE NURSERYMEN DOING? 
Are the Nurserymen of this territory do- 
ing what they should to encourage orchard 
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planting? True, we are sending our cata- 
logs and our representatives to the home 
owners in all parts of the country, and using 
as much persuasion as possible to get these 
home owners to plant trees and plants of 
all kinds. We have not however, shown 
enough interest in the spreading of com- 
mercial orchard planting encouragement, 
and I believe it is up to the Nurserymen of 
this Association to get more information 
before the people, that will interest them in 
this industry. In other words, we should 
spread propaganda. The work un- 
dertaken by the Market Development Bur- 
the National Association is fine. 
this mainly the home 
intended to en- 
than com- 
ask how we should 
individuals can do 
through our local and farm 
Such publications are always will- 
anxious to get articles that are in- 
that tend to the 
planting of commercial orchards in sections 


more 


eau of 
takes up 
problems and is 


nientine 


However 
orchard 
heme 


courare rather 


planting. You 
We, 


avite a lot of it 


mercial 


do thi also, as 


paper 
ing and 


tructive and encourage 


where commercial orcharding is reason- 
ably profitable. <A little time given to the 
study of these matters by Nurserymen and 
a little time spent in the preparation of 
wrticles and handed to the editors of these 
papers will certainly help to stimulate the 
demand for trees for commercial planting. 

I also believe we should have a slogan 
that is suggestive to every reader. I feel 
that a greater part of the orders received, 


especially by salesmen, are obtained by the 
use of this idea; “There’s a place for more 
trees and shrubs.” It is a challenge to the 
country, community, and individual; to the 
commercial or home orchard prospect; and 
even the who 
to fill in 


slogan. 
the 


man needs only a few trees 


Suppose we all used this as a 


The follow up with it is to suggest 
place and what to place there. “I 
is the most 


Nursery 


haven't a place for it,” 
“No” 
But 
cial orcharding, 
Middle West, 
pect’s place 


common 
encountered by salesmen. 


keeping on with my subject, commer- 


America, the 


community, the 


the place is 
your pros- 


It seems to me that we can say consid- 
erable more than we usually do in our cata- 
orcharding. A half 
page or a page in the pointing 


out what can be done, giving some definite 


about commercial 


logs 


catalog 


figures showing what has been accomplish- 
ed in certain sections of the territory, will 


certainly help very materially to encour- 
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age people to plant such orchards. Nursery- 
men who sell through agents can also keep 
these agents posted and give them good in- 
formation on the profits of orcharding in 
the sections in which they are working. 
There is always plenty of good data to be 
had, and if we would simply get it together 
and get it in shape so that the agents can 


use it,—if these agents are sent circular 
letters or bulletins occasionally, giving 
some real figures on what has been accom- 
plished and what might be done, undoubt- 


edly they would use such information to 
good advantage. 

The Nurseryman should advise himself 
as to the best and most up-to-date orchard 
practices. He should know varieties so 
that he can at least identify the principal 
ones. He should be able to advise intelli- 
gently as to the most profitable varieties 
for each part of his territory. He should 
al-o be in a position to advise relative to 
cultivation pruning and spraying, and if he 
sells through agents he should pass such 


information on to them so far 


and practical. 


as possible 
A Nurseryman and his rep- 
talk 
intelligent- 


reseniatives who are in a position to 
orchard 


considerable 


commercial problems 
stimulate 


will undoubtedly get 


ly will do more to 


orchard planting and 


more of the commercial orchard business. 


Such information should point out the re- 
avirel } for iecess, and it should 
help to combat the gossip and mis 
understanding of those who say “It 
don’t pay to plant orchards.” It has 
paid in the past and I have confidence in 


the future 


Importance of Nursery Products 
If allowance is made for the fact that the 
and 
sunshine and rain, that made possible every 
and vineyard, field 
this state, represents the labor and effort of 


basic product, outside of land water, 


orchard and garden in 


our commercial plantsmen, we begin to 


realize and vision the stupendous and mag- 


nificent service they have rendered in the 
developmnt of the state.—George C. Roed- 
ing, California. 

The East Coast Nurseries, Boston, Mass., 


capital stock $10,000 have been incorporat- 
ed. A. E. Robinson is president. 

Krider Nurseries, Goshen, Ind., have been 
incorporated with capital stock of $100,000. 
An increase of 225 will be under the direc- 
tion of Vernon H. Krider. A packing house 
and greenhouse will be erected. 





Florida Takes Hold In Earnest Tree Planting Week 


The Florida Development Board, 405 Con- 
solidated Bldg., Jacksonville, Florida, an or- 
ganization for the Development of the State 


put over Tree Planting Week, December 
8th-15th, under “Plan to Plant Another Tree.” 
The week of December 8th -to 15th has 


been designated by the Florida Federation 
of Women’s Clubs as tree planting week, es- 
pecially for the purpose of beautifying high- 
ways and home grounds. This action was 
taken on November 24th at the Convention 
in Green Cove Springs, after Mrs. A. B. 
Whitman of Orlando, Chairman of Conser- 
vation for the Federation, had told what has 
been done by some of the clubs and other 
agencies, and had urged the importance of 
making our public highways more attractive. 

The Florida Development Board recom- 
mends to the Chambers of Commerce and 
other civic agencies that they co-operate 
with the women’s clubs in their communi- 
ties in furthering the highway beautification 
work, and that so far as possible, live oaks, 
palms, hibiscus, oleanders and other tropi- 
cal plants be used along the highways. 

The Woman’s Club in Sarasota has ar- 
ranged for planting 25 Hawaiian cocoanut 
palms along the streets in their city, on De- 


cember 10th, as a memorial to the 25 de- 
parted members of the club. Metal tags 
have been secured, each engraved with the 
name of the one to be honored, and one will 
be securely attached to the trunk of each 
tree. 

The Rotarians at their All Florida conven 
tion in Tampa on November 14th, had as 
one of the principal subjects for discussion, 
the beautification of the highways. 

J. A. Young, the leader of “Plan to Plant 
Another Tree,” writes that he considers this 
one of the most favorable signs indicating 
the value of that movement. It is peculiar- 
ly significant that Concord, Ga., the 
first city in America to plant a tree for 
every man, woman and child, and that Flor- 
ida is the first state in the Union to put over 
a Tree Planting Week without a state or- 
ganization. Missouri has had a Tree Plant- 
ing Week for some time. What Concord, 
Ga., Woman’s Club has done and what the 
Florida Federation of Women’s Clubs have 
done can be repeated in every and 
city in America. 


was 


state 
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WHY A WHOLESALE AND RETAIL PRICE? 
ITS SIGNIFICANCE TO PROFIT AND LOSS 


By John A. McGee, Orenco, Ore., at Convention of Pacific Coast Association of Nurserymen 


I am reminded in lcoking over the pro 
gram in the Badge Book that the 
tion has made unmistakable progress in the 
course of its existence in that the tendency 
of the leading trend of thought is toward 
working together for a common and mutual 
benefit, rather than dwelling on the small 
though perplexing problems. The larger 
ideas are submerging the smaller ones. 

The two distant divisions of business ac- 
tivities—wholesale and retail—are so _ uni- 
versal that it is hard to conceive of the Nur- 
sery business being an exception, conse- 
quently there will, of necessity, need to be a 
wholesale and retail basis of marketing our 
merchandise. It has been well said that no 
article is really sold until it has reached the 
ultimate consumer, the person to whom it 
has been sold at retail. An article may 
change ownership several times in a whole- 
sale way, but it must eventually be sold at 
retail to the user or consumer. Then only 
is it really marketed. Inasmuch as this As- 
sociation is composed mostly of those inter- 
ested in selling to the consumer, it follows 
thatw e are most interested in maintaining 
a retail price for our products that will most 
favorably effect our profit and loss account. 
With possibly an occasional exception, it is 
well to note that there is not the variation 
in wholesale prices that there are in the re- 
tail field and that it is usually the exclusive 
retailer that unfavorable influences retail 
prices to his own and others’ detriment. 
The normal and way to 
build any structure is to build from the bot- 
tom upward, but it might work better in the 
case of a profit and loss account to start at 
the top and build downward. The retail 
price of Nursery stock is its presumed mar- 
ket value and this should be reasonably uni- 
form for the same grade and variety of 
tres or plants. If instead of having an en- 
tirely independent price at both wholesale 
and retail it could be found practical and 
beneficial to establish the retail price and 
let the wholesale differential be based on a 
definite percentage off, might it not tend to 
steady and standardize the retail rates. The 
usual basis of figuring, I believe, is that re- 
tail prices should be approximately 50% 
above wholesale. This is probably about 
right under some conditions, but a scalper 
can afford to take much less under the plan 
and principle some operate. 

Unfortunately, however, all the destructive 


Associa- 


seemingly logical 








I under- 
for in- 
are 


work is not confined to floaters. 

stand that in the case of prunes, 
stance, members of this Association 
leading the pace in trying to submerge the 
pi:ce so that neither they or any one eise 
can break even, say nothing of making a 
margin. These same parties may be in the 
market for other stock. Are we going to 
supply them so that they may extend their 
influence in other lines? Here is where 
wholesale and retail prices and their sig- 
nificance on your profit or loss rub elbows. 

This matter of prices and profit and loss 
are deep rooted evils in the Nursery bus-- 
ness. They for an operation at 
practically every annual meeting, but by the 
following meeting they need attention again. 
They stick closer to us than pitch. I am 
hopeful that some one of the other gentle- 
men assigned to this obstreperous subjeci 
will be able to advance a solution dissolving 
it from our otherwise undisturbed peace o: 
mind for all time. 

A A. Kelly, speaking on this subject, stat- 
ed that the larger Nurseries realize the im 
portance and significance of making a whole- 
sale and a retail price and adhering to each 
as the case may require, more so than do 
the smaller Nurseries whose business is 
principally that of retailing. But it evident 
that if any Nursery, large or small, makes 
no distinction between wholesaling and re- 
tailing, he not accurately analyzed 
his business. Every successful business 
man knows that retailing requires addition- 
al expense to that of wholesaling and from 
Nurserymen who re- 
not affording 
their asso- 


come in 


has 


experiences, the 
tail at wholesale prices 
satisfaction to themselves, to 
ciates, nor their patrons. 

F. A. Wiggins stated that it is imperative 


past 
are 


that Nurserymen make a distinction be 
tween wholesale and retail prices or “go 
brcke.” In the first place those who retail 


at wholesale prices are shutting themselves 
out of the regular wholesale trade and sec 
ond, ignoring the cost of building up and 
maintaining a retail trade these Nurseries 
sooner or later will find themselves loaded 
with a crop of trees for which they have no 
outlet and that condition means depleted 
credit rating at the bank and dissatisfaction 
with their own affairs. 

In the third place, endeavoring to retail at 
wholesale prices means a reduction of ex- 
penses to a point below that at which the 


average Nurseryman has figured for the pro- 
duction of good stock. These reductions in 
cost may appear in the labor price of grow- 
ing, grading or filling orders and invariably 
result in dissatisfaction to customer, Nur- 
seryman cr both. 

This is one of the important points on 
which many members need information. 
They endeavor to retail at wholesale prices 
without realizing the injury to themselves 
and to the trade generally. Nurserymen are 
constantly learning by experience, generally 
dearly bought, and those of us who have al- 
ready paid the price of experimenting in that 
particular line can well afford to take time 
to explain to those who appear in the wrong 
that whether there is a profit or loss in the 
Nursery business depends very largely on 
dist:nguishing between wholesale and retail 
prices. 

C. H. Smith suggested the inquiry as to 
whether or not Nurserymen are justified in 
maintaining prices. Reply by Mr. 
Brownell brought out the fact that the so- 
called war prices which applied to commodi- 
ties generally during the war period, did not 
apply to Nursery stock which was sold at 
pre-war prices until the close of the war, be- 
whom depended 


war 


cause the young men on 


the orchard planting had been called into 
vericu war service activities and trees 
were not in demand. After the war both 


labor and foundation stocks remain at high 
prices and naturally the present prices for 
Nursery stock are necessary to maintain in- 
dustry. 

Mrs. Ruth that from the 
dealer’s standpoint the importance of main- 
taining a wide enough difference between a 
wholesale and a retail price to permit them 
to operate successfully is very essential. The 
interests of growers and dealers ought to 
be and in reality are mutual. Retail prices 
should be at a point to permit dealers to con- 
duct their business at a fair margin of pro- 
fit. 


Day suggested 


PROSPECTIVE DEMAND 

In speaking on the subject of Prospective 
Demand, Mr. S A. Miller stated that as the 
final factor which determines the retail mar- 
ket value of Nursery stock is the question 
of supply and demand, it is of material im- 
portance to properly size up the perspective 
and this year that seems to have been quite 
a difficult matter. At the close of last year 


there was a gradual falling of prices on 
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APPLE SEEDLINGS 


APPLE GRAFTS 


Our seedlings will be late dug 
Safe arrival 
and satisfaction guaranteed. 


M. L. TAYLOR 


PERRY, KANSAS 














W. T. HOOD & CO. 


Old Dominion Nurseries 
RICHMOND, 


We offer for SPRING 1923 
Apple, Standard Pear, Peach, Plum, Concord 


Send Us Your Want List for Quotation 


VIRGINIA 





| 

Grape one and two year: California Privet | 
(one year), Amoor River South one 
and two year, Extra fine; Magnolia ; 
Grandiflora (all sizes). : 

Roses ( budded ). 
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scarce this Spring. 


Each x indicates one transplanting. 





o Indicates seedling. 
balled and burlapped. Send for complete SPRING TRADE LIST now ready. 


Ebergreen Specialists. 


Now Booking for Spring 1923 Delivery 


HILL'S COMPLETE STOCK OF CHOICE EVERGREENS, ETC. 


For Lining Out 


There are still some fine items left as shown by the few selected items listed here. 
Cover your requirements early, as lining out Evergreen stock is going to be very 





Abies Douglassi (Douglas Fir) 1000 Picea Pungens (Colorado Blue Spruce) | 1000 
8-10 inch x Bedded Stock .......ccseccccces Isi0. 00 $ 90.00 6- 8 inch x Bedded Stock...........cceeeees isi. bol $100.00 
Abies Tsuga Canadensis (Hemlock) Pinus Austriaca (Austrian Pine) 
12-18 inch xx From Field Rows.............. | aan ceeses ee Ce Oe I Bcc cccsscceenscees 10.00; 90.00 
Biota ——— (Chinese Arbor Vitae) Pinus Sylvestris (Scotch Pine) 
8-10 inch o 2 yr. From Seedling Beds....... | 3.50! 25.00 2-18 inch xx From Field Rows... ........... Di 656626 
i Canadensis (J. Communis Depressa) | 18-24 inch xx From Field Rows.............. el 6s 6000 
12-18 inch xx From Field Rows.............. | 40.00) ...... Retinospora Filifera Aurea (Gold. Th. Br. Reti.) | 
Juniperus Chinensis (Chinese Juniper) Sone SE 6 RO Bev cccnccescesencees i es6eae 
6- 8 inch o 2 yr. From Seedling Beds....... 0.00} 90.00 Retinospora Plumosa (Plumelike or Green Retins.) 
Juniperus Chinensis Pfitzeriana (Pfitz’s Juniper) See SG I RO Bic cccscnccsececeans DE ssccas 
8-10 inch x Bedded Stock............2.005: 25.00) 225.00 Retinospora Plumosa Aurea (Golden Retinospora) 

Juniperus Chinensis Stricta (Greek Juniper) | | Soe Se 6 RE PR cc ceccsccececeses | 20.00] cbsane 
8-10 inch x Bedded Stock ..........0eee000. SA.O cccess Retinospora Squarrosa Veitchii | | 
duniperus Communis Hibernica (Irish Juniper) Soe Sek | SE, 6 ncdccoenssesees BOB cccces 
-10 inch x Bedded Stock.............see05. | 15.00) 140.00 Taxus Cuspidata Brevifolia (Dwf. Japanese Yew) | 
pe......4 Sabina (Savin Juniper) | S> BS RG Bee MOGs oa ceesascuscecess $0.00] ...... 

Se BE Se NE Bc ov ccnccccccescess | 26.00] ...... Thuya Occidentalis (American Arbor Vitae) 
Juniperus Sabina Tamariscifolia | S-20 Ee BS BeGGOR BOOS. .cccccccevesececs 8.00} 70.00 
G- 8 ime = BeGGeR BOOS... ccccccccecccecs S Re aeneas Thuya Occidentalis Compacta (Par. Com. Arb. V.)) 
Juniperus Scopulorum (Hill's Silver Juniper) | a eee. Oe. , occnesesacecuns | 15.00) 140.00 
10-12 inch xx From Field Rows.............. | GREE cawces Thuya Occidentalis Globosa Nova 
Juniperus Virginiana (Red Cedar) at WR GT Oe SRB cccces 
12 8 inch xx From Field Rows.............. | 20.00! 180.00 Thuya Occidentalis Hoveyi (Hovey’s Arbor Vitae) | 
24-36 inch xx From Field Rows.......... .| 35.00! 300.00 6- S inch x= BeG@ed Stock......cccccscccecces | BOGE os sece 
Suntan Virginiana Schotti (Schotti Juniper) | Thuya Occidentalis Pyramidalis (Hill's Py. Ar. Vi.) | 
4- 2 feet xx From Field Rows, B&B......... , ORG csacss 6- 8 inch x Bedded Stock.........cscssecees 7.50] 165.00 
Picea Canadensis (Black Hill Spruce) | Thuya Occidentalis Wareapa Siberica (Sib. Ar. Vi.) 
Ce S tet BM POON BeOS. ccc cccccescascecs | 9.00) 80.00 A a wl EE on ao 
Picea Excelsa (Norway Spruce) Thuya Occidentalis Woodwardi (Wood. Glib. A. V.) 
8-10 inch x Bedded Stock..........---2e000: |! 7.00} 60.00 SO Bee Ee i daccdccnccnctisecs | 20.00] ..... 


50 of same variety 


The D. HILL NURSERY CO., Inc., DUNDEE, ILL. 


Largest grolvers in Amertca 


and size at 100 rate; 





500 at 1000 rate. B&B signifies 
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entering into commerce, 
to average 


There was a general 


most commodities 
estimated on the whole 
around 25 per cent. 

feeling over the country that Nursery prod- 
ucts should harmonize as much as possible 
with the general trend of other lines, and it 
appeared until time in spring that 
supply would fully equal demand. But cti- 
matic conditions and other factors beyond 
human control have changed the aspect. 
Late freezes in the southern and eastern 
states have reduced the fruit crops and the 
newly planted grafts very materially, the 
seedling stocks were also rather short. On 
the other hand the fruit crops on the Pacific 
Coast are and above, attracting 
buyers from eastern commercial markets, 
and millions of dollars will be distributed 
among fruit growers over the entire Pacific 
Coast. This result naturally willl make an 
increased demand for Nursery stock to be 
planted in commercial fruit sections, for 
another year. But we should benefit by past 
experience and not overplant just for one 
season’s prospect. Remember that the law 
of averages still prevails. Prospective de- 
mands appear to warrant some increase but 
safer to develop a norma! in- 
covering a num- 


» somewhat 


scme 


normal 


we shall be 
crease based on averages 
ber of years rather than to plunge at once 
into double or treble acreage and take what 
is generally termed a gambling chance. 


The Question of Prices 

It is possible, and I would even say prob- 
able, that although a little late the demand 
will come for the stock that seems to hang 
on hand at present. If, however, we 
hurriedly pull down prices now it will be 
very difficult to put them up again later on, 
and it has to be borne in mind that costs of 
~roduction will remain what they’ve been 





so far as this season's produce is concerned 
however low we may bring down the selling 
price. I am reminded of a conversation 
with a few Nurserymen time back, 
when one mentioned that if one had a big 
stock of a good plant it was better to re- 
duce the price to help a clearance than to 
allow a big margin of waste. Another 
shrewd man volunteered the information 
that he adopted a different plan. He ad- 
vanced the price, a fact that at once drew 
attention to its superiority over other va- 
rieties and spent some money on special ad- 
vertisements of that particular plant. He 
says the result has generally been a 
plete clearance. 

I have seen enough of the Trade to know 
that it is the plants that are either illustrat- 
ed or well described in catalogues that have 
the biggest sales. The moral of that is il- 
lustrate and describe anything good of 
which you have a big stock to sell.—The On- 
looker, in Horticultural Trade Journal (Eng- 
land). 


some 


com- 


A Challenge by J. C. Vaughan 


Editor American Nurseryman: 

My attention has been 
leading statement from the 
Department of Agriculture regarding the 
growing of tulips in America. I quote the 
first paragraph of the press service in cir- 
cular from the department dated November 
14, 1922: 

Most of the tulip bulbs used in this coun- 
try are imported, but good tulips can be 
grown here at a profit. Tulip bulbs are al- 
ready being raised in commercial quantities 
by three or four companies in southern Mich- 
igan, by an association in the Willamette 


called to a mis- 
United States 


Valley of Oregon, by a company in North- 
western California, another in the Norfolk 
region of Virginia and in a smaller way in 
a score of localities. The 


Department of 


Agriculture has been growing them success- 
fully on Puget Sound in the State of Wash- 
ington. 

I wish to challenge the above statement, 
believing that the entire importing and 
wholesale trade of this country will bear me 
out in saying that no commercial quantities 
of merchantably graded tulip bulbs have yet 
been produced in America, and the very few 
little crops which have been grown are not 
sufficient to supply the autumn require- 
ments of even one of the smallest jobbing 
bulb dealers in this country. The question 
at once arises, “Why are such misleading 
and untrue statements disseminated in the 
public press all over the country at tax- 
payers’ expense?” 

J. C. VAUGHAN. 


November 24, 1922. 





For the Information of a Client 
Measured by the abundance and regularity 
of the crops of high grade fruit produced, 
there are many apple orchards of bearing 
age that are not successful. Because a 
large number of these unprofitable orchards 
can be made to yield good crops of high 
quality fruit by special treatment, the 
United States Department of Agriculture 
has prepared Farmer's Bulletin 1284, Apple- 
Orchard Renovation, by H. P. Gould, which 
discusses the principal practices found use- 
ful in bringing neglected trees back 
profit-producing condition. A neglected or- 
chard is always a menace to other orchards 
in the neighborhood and in sections where 
there are many commercial plantings much 
damage may be done by insect pests and 
diseases that have their source in badly in- 
fested trees. 


into 


When writing to advertisers just mention 
American Nurseryman. 
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AMERICAN NURSERY TRADE 
Featuring the Nursery Trade and Planting 
News of American and foreign activities as 
they affect American conditions. Fostering 
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FOUNDER OF AMERICAN NURSERY 
TRADE JOURNALISM 


HE FIRST Nursery trade paper in 
America was established in 1893, as 
long-time Nursery concerns know, 

and for nearly thirteen years was con- 
ducted under the personal and exclusive 
direction of Ralph T. Olcott, of Roches- 
ter, N. Y., who later founded the AMER- 
ICAN NURSERYMAN on broad and un- 
trammeled lines. 

“The dean of Nursery Trade Journal- 


ists.”"—John Watson. 











The Whitten Apple 

The Whitten apple, a new hybrid variety 
developed at the Missouri Agricultural Ex- 
periment Station is a large red-striped sweet 
apple, firm-fleshed and juicy, possessing the 
aroma of the Delicious. It has the sweet- 
ness of the Delicious and a somewhat more 
sprightly flavor. It is the result of cross- 
pollenation work done at the Exepriment 
Station thirteen years ago by the late J. C. 
Whitten, W. L. Howard and W. H. Chandler. 
Scions from this tree will be distributed 
this winter to orchardists in al’ parts of the 
state and top-worked in vigorous trees so 
that the performance of the new variety un- 
der all conditions may be tested. 

Resolutions approving State, Federal and 
Canadian efforts to control the cora borer 
and urging constant vigilance were adopted 
at a conference of foresters, agriculturists, 
entomologists, and administrative officials 
from the New England States, New York 
and New Jersey and representatives of the 
United States Department of Agriculture 
and the Dominion of Canada, in Albany, New 
York, Nov. 16, 1922. 


A Ten-Year Program 

In order that the New York Agricultural 
Experiment Station may serve satisfactorily 
the agricultural interests of the state and 
nation, Dr. R. W. Thatcher, director of the 
station, and his associates have formulated 
a program for the development of the work 
at Geneva for the next ten years. The pro- 
gram has been endorsed by all the organized 
agricultural agencies of the state and is to 
be presented to Governor-elect Smith and 
the new legislature for their: consideration. 

Activities which the station authorities 
are anxious to develop further or to under- 
take as new projects are the breeding and 
testing of new varieties of small fruits, 
studies in plant physiology, effect of cli- 
matic factors on plant growth, etc. 


Paul C. Stark, Louisiana, Mo., addressed 
the Northern Illinois Hort. Soc., N v. 21st 
on “Observations on my 7000-mile 
Through Orchards.” 


Trip 





AMERICAN NURSERYMAN 
WHAT CREATED THE DEMAND 

Fine results from the publicity campaign 
conducted by the Illionis Nurserymen’s As- 
sociation under the slogan, “Plan to Plant 
Another Tree” are being discussed enthu- 
siastically in trade circles. A prominent 
Nurseryman early last month declared that 
the work of the Illinois Association through 
civic, commercial and agricultural bodies 
had no doubt been the prime factor in 
caused the marked increase in demand for 
Nursery stock last fall. 

Appreciation of the value of such work, 
not only for continuous effect but also for 
direct results, is evident on all sides. The 
strongest kind of indorsement of the cam- 
paign finds expression almost daily. E. P. 
Bernardin, Parsons, Kansas, says: “I am 
strong for the ‘Plan to Plant Another Tree’ 
movement. Work it over time.” 

This matter of educating the public to 
plant trees and plants bids fair to lead all! 
activities of organized Nurserymen. It was 
necessary to sell the idea first to the Nur- 
serymen themselves. Much in this direc- 
tion was accomplished by the American As- 
sociation in the administration of President 
J. Edward Moon. What could be accom- 
plished in the way of publicity at compara- 
tively small cost resulted from that effort. 
An added result was the determination of 
the national organization to maintain that 
feature of its activities to a certain extent. 
This in itself was emphatic indorsement of 
the idea. 

It remained, however, for one of the state 
associations to convince the Nurserymen of 
the country of the enormous possibilities of 
publicity in the matter of Market Develop- 
The Man and the Method came to- 
highly effective manner when 
Secretary J. A. Young, of the Illinois Nur- 
serymen’s Association took hold of the 
“Plan to Plant Another Tree” idea, and day 
and night pushed it to immediate and wide- 
spread success. 

The vim with which the Plan to Plant An- 
other Tree campaign was launched and 
closely followed up, its instant appeal and 
quick acceptance by organizations in and out 
of the trade showed Co-operation of the 
finest kind and the result, it is believed, 
caused a greatly increased demand for Nur- 
sery stock with consequent Sales. 

The Illinois Association will do it again in 
the spring. Let us hope that no untoward 
influence will arise to defeat this laudable 
enterprise. 


ment. 
gether in a 


A SEEDMAN’S INQUIRY 
Editor American Nurseryman: 

I notice on page 102 of vour November 
issue a statement to the effect that the ad- 
visory committee of the American Associa- 
tion of Nurserymen has given hearty agree- 
ment to the action of the Federal Horticul- 
tural Board in allowing the removal of the 
earth from plants without washing. 

May I ask if it would not be entirely in 
order for the advisory board to give the 
members of the American Nurserymen’s As- 
sociation a clear idea of what 2»d how they 


expect importers to be able to clean the 
roots of plants entirely of earth wi *ont 
washing? There are, I understand, quite a 


number of laymen who are not yet certain 
as to this method. Is it to be done by blow- 
ing or by suction, or how? 
J. C. Vaughan, Pres. 
VAUGHAN’S SEED STORE. 





The committee of Nurserymen which dis- 
cussed the matter with the Board fully un- 
derstood the significance of the wording. 
Indeed, the committee, so far from finding 
anything ambiguous in the wording of the 
regulation, explicitly indicated their wish 
that if any shipment came in with lumps or 
bodies of earth, the shipment should be re- 
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jected and refused entry altogether! 

If any importer is nervous about the mat- 
ter, he has still the option of having his 
plants washed. The regulation states “must 
be freed by washing or other means.” The 
other means were intended especially to 
apply to plants which it was believed have 
been injured by such washing. Many classes 
of plants can be washed with perfect safety. 

But why this continued attack upon the 
action of duly constituted bodies of Nursery- 


men? The attacks are not made by Nur- 
serymen. They come from outside of the 
trade. When it is clearly seen that the Nur- 


sery trade is abundantly able to conduct its 
own affairs, why should meddling from out- 
side be continued? It may be well for Nur- 
serymen to look into the purpose. 


$1000 PRIZE FOR NURSERYMEN 

That there is big money in the Nursery 
business is shown by recent purchases of a 
fruit tree branch for $5000 and of a straw- 
berry variety for $50,000. Such prices have 
heretofore been associated wth rare speci- 
mens of orchids procured in a far distant 
land. It has not been thought that they 
could be plucked just around the corner at 
home. 

How many of our readers know or keep 
in mind that a prize of $1000 is offered for 
an apple? That offer by the Minnesota 
Horticultural Society has been standing for 
some time. The conditions do not seem 
difficult. All that is needed to secure the 
prize is a variety of apple that has fine qual- 
ity, is a good keeper and will withstand the 
Minnesota climate. As remarkable horti- 
cultural productions go, that looks easy. 

It is not unusual for horticultural societies 
to offer valuable prizes for new varieties. 
Prizes are frequently awarded for produc- 
tions in the ornamental line, but as to fruits 
individual propagators seem to have left the 
field almost entirely to the experiment sta- 
tions. It may be that Nurserymen can to 
better advantage effort to the im- 
provement of varieties at hand, but the re- 
cent extension of propagation in this coun- 
try may develop some surprises with ac- 
companying rewards. 


devote 


QUESTION OF TRADE PRICES 
Phases of the standardization problem 


continually confront the trade. What are 
the prices to which dealers, jobbers and flor- 
ists are entitled, as compared with whole- 
sale Nurserymen? 

That there should be unanimity in pract- 
ice in this matter is obvious. 

We would be glad to publish the expres- 
sions of Nurserymen on the subject in an 
endeavor to obtain a consensus of opinion. 
Notwithstanding the fact that the subject 
has been discussed at conventions of Nur- 
serymen repeatedly, practice in the trade is 
still far from uniform. 

A prominent wholesale Nurseryman in the 
Middle States believes that the eventuality 
of good practice will be a discount sheet at- 
tached to the list price, and he has 
using this method for some time. 


been 


Dr. O. F. Woods, president University of 
Maryland, has been elected president of the 
American Horticultural Society. The 
retary is Prof. D. Lumsden, Takoma Park, 
D. C. 


sec- 


The famous Ben Davis apple is rapidly 
disappearing from the orchards of Illinois. 
according to O. A. Plunket of the state nat 
ural history survey. 








When writing to advertisers just mention 
American Nurseryman. 
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ANOTHER SLAP AT THE NURSERYMAN 


In accordance with the policy of the 
American Nurseryman expressed in the flag 
it flies at the head of its title page: “With- 
out or with offense to friends or foes I 
sketch your world exactly as it goes,” we 
record the following fling at the California 
Association of Nurserymen in the Nov. 18th 
issue of the Florist’s Exchange. 

Whether it voices protest or approval, and 
no matter in what tone it speaks, the Cali- 
fornia Association of Nurserymen takes a 
stand that cannot possibly be—and we do 
not think it is—misinterpreted. This is, in 
brief, that it welcomes any measure that 
will enable it to secure the propagating 
stock necessary for the firm establishment 
of an industry in which it can hardly fear 
any severe competition from other sections 
of the country; that so long as it can secure 
these stocks and, as soon as possible, mar- 
ket their produce throughout the country, 
it doesn’t care what restrictions are put up- 
on other materials or other growers else- 
where; and that, Califo--*> is build- 
ing up its horticultral business. it desires 
tret all foreign et't'o> he prevented— 
whether by ter'f e~ quarantine, who cares? 

The question is, is such an attitr?~ repre- 
sentative of the nation, its horticulture and 
its best interests generally? 

That every utterance of the Florists Ex- 
change is in behalf of the florists—first, last 
and always—-regardless of the effect upon 
any other interest has been shown repeated- 
ly. The statement 
above is but 


while 


ron 


in the columns quoted 
additional evidence. 

It is to be expected that a florist paper 
will contend at all times in behalf of the in- 
terest it Not a word in de- 
precation of that attitude could with reason 
be uttered, provided such contention were 
within the bounds of truth and propriety. 

The attack on the Nurserymen of the Pa- 


cific 


represents. 


Coast, quoted in the extract above, is 
all right from the viewpoint of an exponent 
of the flor:sts—if it expresses the facts. 
The real intent—as shown repeatedly at 
hearings on legislative matters and in other 
ways—is to use the Nurserymen to pull 
florists’ chestnuts out of the fire. Longing 
eyes have fixed 
the 


for some time been upon 


larse and successful Nursery business 
of the country with the idea that this could 
be manipulated to the advantage of the flor- 
and incidentally to gather in 
‘evenue 01 the assumption of championship 


of the Nurseryman! 


Sts 


some 


A. M. 
but 


Augustine, 
he 


Normal, IIL, 
found time to 
ancient history—before the early days of 
the A. A. N. In his library is a book 
horticulture published 200 years ago in Eng- 
land, listing that 
are popular now. were 


is a.busy 


man, has delve in 


on 


varieties of fruit 
When the Romans 
enlarging their empire by subduing a num- 
ber of other nations, 


many 


horticulture became a 
popular science 
by bringing new 
from the newly 
most of the 
were 


Great interest was created 
fruits and vegetables in 
added territory. In fact 
fruits and vegetables grown 
popular cultivated 
thousand years aro. 


now crops two 


George A. Harrison, brother of Orlando 
Harrison and a member of the firm of Harri- 
sens’ Nurseries, Berlin, Md., died Nov. 18th. 
He was born in Roxana, Del., in 1870. 

15,000 Elberta peach trees 
by farmers of Laurens, S. C., 


were planted 
this fall. 

A blueberry plantation will probably be 
as long-lived as an apple orchard. Wild 
bushes have been known to produce abund- 
antly for fifty years ——Carl Woodward. 
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20 CENTS A WEEK BUYS MEMBERSHIP 


Not One-tenth of the Trade is in the American Association—To All Such 


We Suggest: 


Send in Your Application Today—Join the Lists of 


the “American Nurseryman,” Chief Exponent of the Trade, and Keep 
in Touch Every Month With Trade Activities in This Country and 
Throughout the World—Then Watch Your Business Grow. 


The American Nurseryman and the Ameri- 
can Nursery Trade Bulletin reach thousands 
of Nurserymen in America who are outside 
of the membership of the American Associa- 
tion of Nurserymen. About four hun- 
dred Nurserymen are members of the 
Association which for two months has been 
conducting a campaign for additional mem- 
bers. It is desired to raise the total to 500 
by next June. 

Among the benefits of membership are 
the privilege of attending the annual con- 
ventions which are educational, social, com- 
Com- 
mittees on legislation, transportation, arbi- 
tration and vigilance look after the mem- 
bers’ interests, and the railroad claim and 
collection bureau affords a very definite 
benefit to those who have occasion to use it. 

In every issue of the publications named 
above there is reference to the Association. 
Repeatedly the offer to join is presented. 
Minimum annual dues: $10. That is the 
total cost if you do a business each year of 
less than $10,000. For a business of $10,000 
to $25,000 the dues are $20. In either case 
the fee is low for membership in a national 
trade organization. 

A member can announce his member- 
ship on his stationery and other printed 
matter. The Association has a_ slogan 
“Trustworthy Trees and Plants.” It 
adopted with great enthusiasm and is in use 
throughout the country, but by formal vote 
after a short period a majority of those at 
a convention decided to try to forget it. As 
it was purely an Association slogan, re- 
served for the use of members only, it was 
worked into an oval design coupled with 
the words, “Member American Association 
of Nurserymen,” and was trade marked, so 


was 


comes to our desk weekly; sometimes daily. 
The idea is the same in the practice of the 
Pacific Coast Association of Nurserymen. 
That organization’s slogan is “Dependable 
Nursery Products,” which is probably as 
close as was possible without exactly copy- 
ing the national organization’s slogan. 
Members in both organizations like to use 
the slogans, believing that the slogans con- 
stitute an epigrammatic presentation of the 
principles laid down in the platforms upon 
which these associations operate and for 
the maintenance of which they provide 
Vigilance Committees which report annual- 
ly. 

To the thousands in the trade who are 
non-members and who have long been read- 
ing the American Nurseryman and the 
American Nursery Trade Bulletin, we sug- 
gest that if they are interested in the mat- 
ter they can procure further information as 
to the national organization—the require- 
ments for membership, schedules of fees, etc. 
by addressing the secretary, Charles Size- 
more, Louisiana, Mo., who can supply mem- 
bership application blanks. The theory is 
that not every one claiming to be a Nursery- 
man can join the Association. Applications 
must be approved by a committee. Member- 
ship is therefore regarded as selective and 
as embodying a sort of distinction. 


A dozen new members of the Association 
had been enrolled at the office of Secretary 
Sizemore as the result of the membership 
campaign, up to Nov. 23d. 

The secretary has received from various 
members for from six to a dozen 
application blanks. 

A year ago last July the A. A. N. had only 
311 members. At present the total is nearly 


requests 





that its use could be confined to the mem- 350, which shows growth in the right direc- 
bership. Stationery bearing the slogan _ tion. 

The gift of a 70-acre tract of rolling, On a farm near Osceola Mills, Pa., is a 
grassy land, just west of the corporation tree which last year bore three apples, and 
limits, to the city of Battle Creek, Mich., this season is loaded with cherries. The 
for the purpose of establishing an arbore- owner says he bought the tree five years 
tum, has been announced by Mrs. Leila Y. ago from a Nursery and last year was the 
Post Montgomery. first it produced any fruit. 

Experiments have proved that nothing The manager of one of the largest Nur- 
prevents soil erosion on steep banks more sery concerns in Westera New York upon 
eGectuatty Gan te were tenes, These learning of the action at the Detroit conven- 
decorative plants spread their root system then of the American Association of Mer. 


over large areas, are sturdy in cane 
and establish a mat over a wider 
than any other available plant, it is 


growth 
surface 
said. 


Frank N. Wallace, state entomologist, is- 
sued a warning to orchardists to 
spray their trees in order to prevent a loss 
of thosuands of 


Hoosier 


acres of orchard trees in 


Indiana, such as has been the case in Illi- 
nois, where the San Jose scale has been 
found 


Lawrencebury, Tenn., has just conducted 
a drive for better orchards. Perhaps Nur- 
serymen could help there. 

McCracken county, Ky., planters are dis- 
satisfied with a contract for purchase of 
trees from a Tennessee Nursery, providing 
for three years’ care on the part of the Nur- 
sery and have brought suit 


serymen last June, regarding the censurinzs 
of some members and the explusion o 
others said: 

“So the American Association of Nursery 
men is a real association and does 
much to members and the public.” 

Fruit growers of the Middle West 
experienced the most disastrous 
years in recent history in the marketing of 
their fruit. 
resulted in many disappointments to fruit 
growers who have in past years depended 
on consignment of their fruit or who have 
sold their fruit to field buyers. 

There has been wholesale rejection of 
consigned cars, deliberate jumping of con- 
tracts and exceedingly low prices. 


mean 


have 
one of 


An exceptionally large crop has 


Dr. S. K. Lowry, York, S. C., says blue 
jays stole pecans from his 27 trees this fall, 
but he doubts that the birds ate them. 
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ANOTHER SLOGAN PROPOSED 
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“IT’S NOT A HOME TILL IT’S PLANTED.” 


several years the Market Develop- 
Associa- 


For 
ment Committee of the American 
tion of Nurserymen sought to find a slogan 
which would help to develop the general 
market for Nursery products of all kinds. 

The old “organization for market develop- 
ment” (which at that time was separate 
from the American Association) offered a 
prize of $100.00 for a suitable slogan. This 
offer was continued when the organization 
for market development was taken over by 
the American Association of Nurserymen 

Scores of slogans were submitted, but 
there was not one among them which con- 
sidered adequate by either the Market De- 
velopment Committee or the American As- 
sociation. 

THE DIFFICULTY OF GETTING 
SLOGAN FOR NURSERY PRODUCTS 
There are several factors which make par- 

ticularly difficult the procuring of an effect- 

ive slogan for the Nurserymen’s products. 

In the first place, there are many differ- 
ent types of things to cover. The paint 
manufacturer can sell “‘paint;” the florists 
can sell “flowers;” but the Nurserymen can- 
not sell either trees, shrubs, plants, or fruits 
alone without leaving a wide part of the 
field uncovered. 

In the second place, while paint or hollow- 
tile or some particular kind of lumber, or 
Sunkist oranges, are the same in Maine or 
Florida, California, or Delaware, on the 
other hand, the products of the Nurserymen 
vary greatly both geographically and sea- 
sonally. 

This, of course, greatly increases the diffi- 
culty of boiling down the Nursery selling 
argument to anything so condensed as a 
slogan should be. It makes it practically 
impossible to use a slogan which mentions 
any particular kind, or even kinds, of Nur- 
sery products. 

WHAT A SLOGAN SHOULD BE 

But that does not necessarily make 
possible the finding and the use of a slogan 
which will, if sufficiently backed up and 
pushed by those in the trade, help greatly 
in extending the market for Nursery pro- 
ducts. 

If you analyze the purpose and the 
complishment of some of the most success- 
ful slogans which have been used, you will 
find that their work has not been accom- 
plished by directing people to use some par- 

ticular product. On the contrary, what the 


A 


im- 


ac- 


successful slogans have done is to plant 
SUGGESTION that will ultimately stimu- 


late the increased use of the products to 
which they are attached. 

We have emphasized the word Suggestion 
because its importance is too often not real- 
ized outside of those who have made a 
study of the business of selling. Sugges- 
tion has come to be known as absolutely 
the most potent factor in selling. Half of 
the things you buy and use have been sold 
to you through the medium of suggestion— 
usually without your realizing it. 

Let us look for just a moment at a few 
successful slogans and selling campaigns. 

Take for instance, the slogan of the As 
sociated Paint and Varnish manufacturers— 
“Save the Surface and You Save All.” 

This has proved to be one of the best 
business-building slogans that has ever been 
put out although it has not been repeated 
and copied quite as widely as some others 
so far as the general public is concerned. 
This slogan does not in any way direct any- 
body to use paints or varnishes. It does 
plant a potent suggestion. 

It may require a little studying over for 
any one to see exactly what it means the 
first time it is seen. That is not an ob- 
jection, but rather an advantage, because it 
makes it stick. Anyone who has once got 
the meaning of this slogan can never there- 
after see an unprotected surface of a build- 
ing or other property in which they are in- 
terested without getting the full force of the 
argument back of the words “Save the Sur- 
face and You Save All.” It is merely a sug- 
gestion—it does not tell anybody to do any- 
thing—but it does get results. 

Then the slogan of our friends, the flor- 
ists—“Say It With Flowers!" The purpose 
of these words is not to direct people to say 
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something but to tell them what to say it 
with, and when they do have something to 
say. It does not tell them to buy flowers or 
to use flowers. It is merely a suggestion 
that what they have to say may be said 
with flowers. 

And yet the result has been that it has 
sold more flowers that could ever have been 
sold by any phrase directing people to buy 
flowers. 

“Eventually—Why Not Now?” 


That seems, at first sight, 
foolish kind of slogan. Surely 
direct anybody to do anything, 
over has the disadvantage (?) of being a 
negative statement, instead of a positive 
one. I remember a good many years ago 
the first time I ever saw those words 
“Eventually—Why Not Now?” on a sign 
board from a car window. I was just be- 
ginning to study the business of advertising 
and my first thought was “how foolish to 
spend money on such a silly slogan.as that.” 

But the slogan has proved mighty effect- 
ive. Its effectiveness depends wholly upon 
its power of suggestion. It sticks in the 
mind; you cannot get away from it. 

One of the most famous slogans of all is 


like a 
it does not 
and more- 


very 


that of the Victor Talking Machine Com- 
pany “His Master’s Voice.” 
The Victor Company, in fact has em- 


ployed the power of suggestion throughout 
all their sale methods. They have never 
sold phonographs, what they have sold is 
music in the home, in your home. If they 
use a full-page advertisement in color cost- 
ing thousands of dollars, it is not employed 
to show the beauty of one of their machines, 
but a picture of the world’s most famous 
musicians and songsters thronging into 
your own living room. 

WHAT HAS THE NURSERYMAN GOT TO 

SELL 

The answer which first comes to mind of 
course, is “trees, shrubs, plants.” 

But I say that this is not what the Nur- 
seryman has got to sell. What he has got 
to sell is not trees, shrubs and plants, but 
an IDEA—the idea that planting is as es- 
sential to the modern home as good plumb- 
ing, or heating, or music in the home. 

Sell that idea—and the trees, shrubs and 
plants must follow as the fruit follows the 
blossom, or growth follows germination. 

SLOGANS MUST HAVE WIDE SCORE 

Any slogan designed for use by those en- 
gaged in an industry which is as diversified 
in its products as the Nursery industry is, 
must of course, be very broad in scope. It 
is to my mind impossible to attempt to desig- 
nate all of the various kinds of things which 


(Continued on Page 21) 








WE OFFER 


Grape Vines, Currants and Gooseberries 
in all varieties and grades. Grown by 
SCHIFFERLI, in “The Famous Chau- 
tauqua County Grape Belt.” 

Enough said. Write for Prices 


The F. E. Schifferli Nurseries 


FREDONIA, N. 
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Trade Associations 


American Association of Nurserymen— 
Charles Sizemore, secy., Louisiana, Mo.; 
1923 Convention, Chicago, Ill., June 27-29. 


Pacific Coast Association of Nureerymen— 


Cc. A. Tonneson, secy., Burton, Wash. July 
10-12, 1923. 
Western Nurserymen’s Association — 


George W. Holsinger, secy., Rosedale, Kan. 
Jan. 24-25, 1923, Kansas City, Mo. 

Southwestern Nurserymen’s Association— 
Thomas B. Foster, secy., Denton, Tex. Sept. 
26-27, 1923, Dallas, Tex. 

Southern Nurserymen’s 
W. Fraser, secy., Birmingham, 
15-16, 1923, Atlanta, Ga. 

Eastern Nurserymen’s Association—F. F. 
Rockwell, secy., Bridgeton, N. J. Jan. 17, 
1923, Trenton, N. J. 

Northern Nurserymen’s Retail Association 
—C. H. Andrews, secy., Faribault, Minn. De- 
cember 18-20, 1923, St. Paul, Minn. 

Western Canada Nurserymen’s Associa- 
tion—T. A. Torgeson, secy., Estevan, Sask., 
Canada. 

New Jersey Association of Nurserymen— 
K. M. Van Gelderen, secy, Long Branch, 
N. J. 

Pennsylvania Association of Nurserymen 
—Henry T. Moon, secy., Morrisville, Pa. 

Massachusetts Nurserymen’s Association 
—Winthrop H. Thurlow, secy., W. New- 
bury, Mass., Jan. 15, 1923, Hort’l. Hall, Bos- 
ton. 

lowa Nurserymen’s Association—R. S. 
Herrick, secy., State House, Des Moines, Ia. 
Nov. 12, 1923. 

New York Nurserymen’s Association— 
Charles J Maloy, Rochester, N. Y. 
Feb. 8, 1923. Rochester, N. Y. 

Illinois Nurserymen’s Association—John 
A. Young, secy., Aurora, Ill. Jan. 11-12, 1928, 
Metropole Hotel, Chicago. 


Association—O. 
Ala. Aug. 


secy., 
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Tennessee 


Association— 
Prof. G. M. Bentley, secy., Knoxville, Tenn. 
Jan. 31, 1923, Nashville. 


Nurserymen’s 


Connecticut Nurserymen’s Association— 
Frank J. Rippin, secy., Manchester, Conn. 
Jan. 24, 1923, City Club, Hartford, Conn. 

Ohio Nurserymen’s Association—Clarence 
Siebenthaler, secy., Dayton, O. Jan. 25, 1923, 
Columbus ,O. 

Rhode Island Nurserymen’s Association— 
H. H. deWildt, secy., 521 Elmwood Ave,, 
Providence, R. I. 

Missouri Nurserymen’s Association— 
George H. Johnston, secy., Kansas City 
Nurs., Kansas City, Mo. Jan. 24, 1923, Kan- 
sas City, Mo. 

Michigan Association of Nurserymen—C. 
A. Krill, secy., Kalamazoo. Dec. 1923. 

New England Nurserymen’s Association— 
Donald D. Wyman, sec’y, N. Abington, Mass. 
Jan. 30-31, 1923, Boston, Mass. 


Eastern Canada Nurserymen’s Associa- 


tion—E. D. Smith, Winona, Ontario, presi- 
dent. 

California Assn. of Nurserymen—Chan- 
cellor K. Grady, Sec’y, 401 Phelan Bldg., 


San Francisco. Oct. 15, 1923, San Francisco. 


The Stark Seed Co., Louisiana, Mo., was 
elected to membership in the Western 
Seedsmen’s Association at its annual meet- 


ing in Kansas City, Dec. 16th. 

B. H. Strong, West Point, Miss., has a 
new seedling peach, which he has named 
Lucy Bunn, and which has been pronounced 
of exceptional quality and size. So far no 
Nurseryman has featured it. 





Augustine & Co., Normal, IIL, are building 
a propagating house. 

Remember the mid-month issue—The 
AMERICAN NURSERY TRADE BULLE- 
TIN. Forms close the 10th. 
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NURSERY MANAGER WANTED 


A Southern Nursery Company, doing 
a retail business and employing from 
fifty to one hundred men in their nur- 
series, desires the services of an exper- 
ienced nurseryman as manager or as- 
sistant manager—who has a good edu- 
cation and who understands propagat- 
ing, planting, cultivating, grading and 
shipping of nursery stock and who can 
handle fifty to one hundred men effi- 
ciently. 

This is a splendid opportunity for 
first class man to connect with a well- 
established firm. In reply give full par- 
ticulars as to experience, age and 
salary. 


.B-1 this office. 











TRAVELING SALESMAN 
WANTED 


We are looking for a salesman to repre- 
sent us among the wholesale Nursery 
trade to cover a large territory, one fa- 


miliar with Evergreens and having ex- 
perience as a salesman calling on the 
wholesale Nursery trade preferred, All 


replies confidential. This is a splendid 
opportunity for anyone who can qualify 
for this position. 


The D. Hill Nursery Co., 
Box 402 Dundee, Ill. 








ANNUALS and PERENNIALS 
Asters, Scarlet Sage, Pansies, Dian- 
thus, Coreopsis, Hibiscus, Hollyhocks, 
$4.00; Rudbeckia, Golden Glow, $ 5.50; 
Hardy Phlox, $4.50; Red currants, 2 yr., 
$6.00; Asparagus, 1 yr., 75c; St. Regis 
everbearing Raspberry, $2.00; Dahlias. 
$5.00. All prices per 100. Packed Free 

Write for prices on larger lots. 
Dept. A, JOHN GRUBB, Churchville, Pa. 
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securely — for 
for delivery. 


clearly: 


insure fully 


ACK your Parcel Post Shipments 


protection. Mark 
Insure fully 





against loss by accident, breakage, theft 
and risks of transportation. 


Tear 


America Coupon 
Entry on stub is your 


your package. 


out a coupon from 


a North 


Book. Enclose with 


shipping record. Claims settled promptly. 
Insurance Company of 


MAKING SHIP 
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eee 
Pin this cou- : 
pon te your State 


letterhead 


PING 
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Insurance Company of North America, Third & Walnut Sts., Philadelphia. Dept. Q-1 


North America 
PHILADELPHIA 


“The Oldest American Fire and Marine Insurance Company” 


SAFE FOR SHIPPERS 





Grape Vines, 2 
No. 1. One 
2-3 feet. 


yr., No. 1 and 1 yr. 
Year Apple 4-5, 3-4, 
Raspberries and Or- 
chard Scions 


TROY NURSERIES 


W.N. ADAIR, Prop. TROY, KANSAS 


Collected SHADE and ORNAMENTALS 
THE SCENIC NURSERY 


GRAFTON, ILL., Robt. E. Stafford, Prop. 














COMMERCIAL NURSERY CO. 
DECHERD. TENNESSEE 
We offer Peach, Plum and Apple, 
firs class stock. Also have Pecans and 
Japan Persimmon for sale. June Buds 
Peach our specialty. Fine lot. Write us. 








TREES and PLANTS 


We offer the trade a full line of fruit trees, 
gooseberries, currants, loganberry plants, 
roses, etc., at close prices for Fall delivery 
92.2 Send us your want list. 

Benedict Nursery Co, '85§.87th sc..n 


Portland, Ore. 








Landscape Photographs 
Every Landscapeman should use our photos 
when soliciting landscape orders. Our views 
are good and are doing fine for many nursery 
firms. Start now using them. 

Write for our numbered circular. 


B. F. Conigisky, 227 N. Adams St., Peoria. Ill- 





- 


=~ you saw it in AMERICAN N'RSERYMAN 





WE OFFER JUNE BUDDED AND ONE YEAR 
PEACH; ONE YEAR APPLE; CALIFORNIA 
AND AMOOR RIVER PRIVET; STRAWBERRY 
PLANTS. LET US HAVE YOUR WANT LIST. 


CHATTANOOGA NURSERIES, CHATTANOOGA, TENN. 


P.S. We have also 200 b this ‘s 
natural Peach Seed; very fine for $2.60 per bu. 


hel 
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GRAPE VINES 


A SPECIALTY 
ALSO 
CURRANTS, GOOSEBERRIES 


Best varieties. Well rooted, 
WRITE FOR PRICE LIST. 


T.S. HUBBARD CO., rreponis, x. ¥. 











PEACH SEED 


Plant Tennessee Natural 
Peach Seed, 1921 Crop. 
Will be glad to quote prices 


SOUTHERN NURSERY CO., 
Winchester, Tenn. 








GENUINE 
N.C. PEACH PITS 


Get our prices 


It will be to your advantage to or- 
der seed NOW for Fall planting 
1923. 


J. Van Lindley Nursery Co- 
Pomona, N, C, 








FRUIT 


Have a few Standard and Dwarf Pear and 
Quince to offer. 


SHADE TREES 


Large stock of Sugar Maples, 24 to 4 inches. 
Nice block of transplanted American Elm 
14 to 3 inches. 


Shrubs and Perennial Plants 


General Assortment. 


W. B. COLE, Painesville, Ohio 











RFFS NURSERY 


Headquarters For 


SMALL FRUIT PLANTS and 
LINING OUT STOCK 


Hardwood Cuttings 





| en) 


Strawberries 
Raspberries Iris Mulberries 
Dewberries Sage 

Blackberries Horseradish 
Elderberries paragus 

Currants Rhubarb 
Gooseberries Barberry Seedling 
Grape Vines Althea Seedling 
Privet Spirea Calyeanthus Seedling 


Hydrangea P, G. Layers Russian Olive Seedlings 
Our list quotes lowest prices 


W. N. Scarff & Sons, New Carlisle, O 








Nursery Trade Publicity 





Twice-a-month 


AMERICAN NURSERYMAN 


American Nursery Trade Bulletin 


AMERICAN NURSERYMAN 


Cultural Topics 


Disease-Free Raspberry Stock Dis- 
tributed 
Station Plantings Carefully Rogued for 
Mosaic During Past Summer 

With the announcement that the New 
York State Fruit Testing Co-operative Asso- 
ciation, Inc., is distributing to its members 
stock of three new seedling red raspberries 
originated and produced on the grounds of 
the New York Agricultural Experiment Sta- 
tion at Geneva, the station authorities call 
attention to the fact that this stock was 
carefully inspected during the summer and 
all plants affected with mosaic or “yellows” 
removed from the Nursery. It is thought, 
therefore, that the plants which are being 
sent out on trial are practically free from 
this destructive disease and that growers 
need not hesitate to set out this stock. 

Raspberry mosaic has become such a seri- 
ous problem with commercial growers that 
a plant disease specialist at the Experiment 
Station is now devoting his entire time to a 
study of the disease and its control. So far 
as is known at the present time, the only 
way in which the disease is spread from 
one plant to another is by the raspberry 
louse . Fortunately, this insect has no wings 
so that the disease spreads very slowly, but 
once a plant is infected every part of it be- 
comes diseased and is unfit for propagation. 
The disease is so prevalent throughout all 
raspberry plantings in New York and the 
neighboring territory, however, that extreme 
care should be exercised in setting out new 
stock. The station specialist advocates the 
careful removal of all diseased plants and 
the use of from healthy plants for 
new plantings as the only practical method 








stock 


of controlling the disease. 


Will Advise on Fruit Varieties 

Horticulturists at the New York Agricul- 
tural Experiment Station at Geneva are in 
a position to give expert advice on the se- 
lection of fruit varieties for planting next 
spring. Most of the varieties of hardy 
fruits offered for sale by American Nursery- 
men and many sorts from foreign countries 
are zZzrown in tests on the Station 
grounds. From the results of tests 
and with their knowledge of fruit growing 
in this and neighboring states, the fruit 
specialists at the Station are able to pre- 


now 
these 


dict with a fair degree of accuracy the be- 


havior of almost variety brought to 
their attention. 


Within the next few 


any 


weeks both profes- 
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sional and amateur growers will be making 
up orders for their spring plantings. The 
Station horticulturists announce that they 
will advise freely on the varieties best 
adapted to any given locality or will pass 
judgment on proposed plantings. Neither 
the large fruit grower nor the man with only 
a few trees or a small berry patch can af- 
ford to waste time and money by setting 
out varieties that are not adapted to their 


conditions. The Experiment Station, thru 
its long-continued tests, has made it pos- 
sible for the fruit grower to avoid dis- 
appointment or failure by planting the 


wrong variety. 








50,000 For a Strawberry Plant 

Three Rivers, Mich., Nov. 21—Fifty thous- 
and dollars for a single strawberry plant 
was paid today by Frank E. Beatty, presi- 
dent of the R. M. Kellogg Company, fruit 
growers. 

The plant is to be known as “Rockhill,” 
in honor of its breeder, Harlow Rockhill of 
Conrad, Iowa. The plant bears in early sum- 
mer, bearing again in the late summer, 
bearing continuously until frost comes. 

“We are paying the price as an incentive 
to growers and breeders of plants to de- 
velop new varieties,” said Mr. Beatty. 


Peach Production 

The large increas: in peach shipments 
from all important, producing sections ex- 
cept Georgia and Texas was a very notice- 
able feature of the past season. The total 


carlot movement from thirty states filled 
about 36,000 cars or 9,000 more than last 
year’s shipments and almost 10,000 cars 
above the average lot the five years, 1917- 
1921. The combined output from Georgia, 
New York and California was about 22,000 


cars, or 60 per cent of the total shipments. 

Entomologists at the Geneva Experiment 
Station assert that San Jose scale is on the 
increase in New York orchards and urge 
fruit growers to be on the lookout for bad- 
ly infested trees as they prune their orch- 
ards this winter. By marking the trees 
which show an unusual amount of scale, pre- 
cautions can be taken in the spring to in- 
sure that these trees receive special atten- 
tion. — 

James G. Ferguson, state agricultural 
commissioner, announces that the 1922 crop 
of strawberries netted Arkansas $2,000,000. 





An advance notice of the meeting of Mich- 
igan Nurserymen for organization, in th 
Detroit Free Press, stated: 

Certification of the Nursery stock and of 
the parent stock from which grafts, scious 
and buds are taken, and the marketing of a 
Nursery product which every fruit grower 
will know is superior to that obtainable 
elsewhere are objects promulgated by the 
organizers of the Nurserymen’s association 
to be formed here Thursday morning. 
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Evergreens 
Lining Out Stock 
Seedlings 
Specimens 


THE SCOTCH GROVE NURSERY 
SCOTCH GROVE, IOWA. 

















} LABELS FOR NURSERYMEN 
; THE BENJAMIN CHASE COD.. 
DERRY, N. H. 





Strawberries 


Summer and Fall Bearing 
Headquarters for Stra 
and Fruit Plants of all kinds. Rasp- 
Blackberries, Currants, 
Posactorviee. Grapes, Fruit Trees, 
oses, Shrubs, hing, 
Crates, Dasketee Metees 


L.J.Parmer, 







atalogfree. ~ 
Pulaski, N.Y. 











Make Yearly Contracts Now 
For Trade Publicity in 


American Nurseryman 
American Nursery Trade Bulletin 
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Canadian Nurserymen Organize 

Canada Nurserymen met December 5th at 
the King Edward hotel, Toronto, and formed 
the Eastern Canada Nurserymen’s Associa- 
tion with E. D. Smith, Winona, Ontario, 
president; John Connon, vice-president, and 
O. H. K. Baillie, secretary. E. B. Luke, E. 
R. Clarke, S. E. Davidson and F. Wellington 
are directors. Incorporation will be applied 
for. 

Reports were presented showing that pro- 
test had been made by Nurserymen against 
a proposed increase of about 30 per cent in 
freight rates and that the railway board had 
allowed the old classification to remain with 
the exception of increase in mi 
load weights, also showing that strong pro- 
test has been made to the Dominion Insect 
Pest Board against the rroposition to in- 
spect Nursery stock at port of entry instead 
of at destination, with the hope that the 
proposition will be 

A code of 


1imum car 


abandoned. 


ethics was deemed essential 


and the following, based upon that of the 
Illinois Nurserymen’s association, was 
adopted: 


First—To consider my vocation worthy, 
as affording me distinct opportuniiy to serve 
society. 

Second—To improve myself, increase my 
efficiency and enlarge my service, and by 
so doing attest my faith in the Nursery busi- 
ness. 

Third—To realize that | am a Nurseryman 
and a business man and ambitious to suc- 
ceed; but I am first an ethical man and wish 
no success that is not founded on the high- 
est justice and morality. 

Fourth—To hold that the exchange of my 
zoods, my service, my ideas for profits is 
legitimate and ethical; and that it shall be 
my aim that all parties in the exchange are 
benefited thereby. 

Fifth—To my best 
the standards of the 
engaged. 


endeavors to elevate 
vocation in which I am 


Tennessee Nurserymen’s 
pa id membe oe hip of 174 
dlst at Nashville. 


Association has 
Annual meeting 


Northern Retail Association 

The following officers were elected by this 
organization at its annual meeting last 
month: President, T. A. Torgeson, Estevan, 
Saskatchewan, Canada; Vice-president, L. 
J. Tucker, Madison, Wisconsin; Secretary- 
Treasurer, C. H. Andrews, Faribault, Min- 
nesota. 


‘ow you saw itin AMERICAN NURSERYMAN. 
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Michigan Nurserymen Crganize 
The Michigan Association of Nurserymen 
met at Grand Rapids Dec. 7, 1922 at the 
Pantlind Hotel. About twenty-five Michigan 
Nurserymen were represented and an active 
Association of Nurserymen for the State of 
Michigan was formed. The following officers 
were elected for the coming year: 

President, B. J. Manahan, Detroit, Mich.; 
vice-president, W. F. Ilgenfritz, Monroe, 
Mich.; secretary-treasurer, C. A. Krill, Kala- 
mazoo, Mich. 

Executive Committee—Ed. G. Greening 
for two years, Monroe; Geo. A. Hawley for 
two years, Hart; R. J. Coryell for one year, 
Birmingham; F. E. Beatty for one 
Three Rivers. 


year, 


Constitution and bylaws were formulated 
end accepted at this meeting and plans 
were made for close co-operation between 
Michigan Nurserymen and the American As- 
sociation of Nurserymen. 

It was decided to hold the annual meeting 
each year in December at the time and 
place the Michigan Horticulture Society 
has its meeting, as it was felt that Michigan 
Nurserymen and _ horticulturists have a 
great deal in common and that the success 
of Michigan fruit depends a great deal on 
the co-operation between the grower of the 
trees and the producer of the fruit. It is 
hoped that a good program will be ar- 
ranged for the meeting of December 1923. 

Agricultural papers, which agreed to 
hold off while the American 
Nurserymen 


Assoviation of 
corrected under the 
“Trustworthy Trees and Plants” 
have resumed publication of 
practices among Nurserymen, for the bene- 
fit of their readers. Apparently some agri- 
cultural paper editors at least are not im- 
pressed by the attitude of the A. A. N. 


abuses 
slogan, 
questionable 


Paul C. Stark and Homer Reed, 
Mo., and E. P. Bernardin, 
were on the program for the 
cultvral Society meeting 


Louisiana, 
Parsons, Kan., 
Kansas Horti- 


Dec. 4-5. 


A. M. Augustine, 
‘History of 
meeting of 
last month. 


Normal, Ill., spoke on 
Horticulture” at the annual 
the Central Illinois Hort. Soc. 











ROSES 


Etoile De France—Red kK. A, 
Francis Kruger—Yellow 


OF GENERAL NURSERY STOCK. 





We offer tne following livt of field grown Roses, grown right and hand- 
led right for late Fall shipment, about 50-50 No. Land 1 1-2. 


imerican Beauty—Red Fr. K. Druschki—White L« Detroit—Pink 

Bessie Brown—White Gen. Washington—Red La France—Pink 

Capt. Christy—Pink Gen. Jack—Red La France—White 
Carolina Testout—Pink Gec. Dickinson—Red Luxem burg—Y ellow 
Dudley Cross—Pink iXiNarney—Pink Meteor—Red 

Etoile De Lyon—Yellow Killarney—White Mme, Abel Chatenay—Pink 


Victoria— -White 
Lady Hillingdon—Yellow 
IN ADDITION TO LIST OF ROSES NAMED ABOVE GOOD ASSORTMENT 
SEND US YOUR WANT LIST. 


WAXAHACHIE NURSERY GOMPANY, 


Paul Neyron—Pink 
Ulrich Brunner—Red 


Waxahachie, Texas 














is the best 
quantity and 
also a nice lot of Ibota 
and Ampelopsis Veitchii 


Our present 
ever, hoth as to 
quality, 
Privet 


crop 


Seedlings. 


C. E. WILSON & COMPANY 


MANCHESTER, 








BERBERRY SEEDLINGS 


We are now in a position to 
quote prices that we know will 
interest vou and make you money. 


CONN. 

















BOX-BARBERRY 


Went Over the Top this Season 


Is there any wonder when it poss@sses 
the following qualities: 

1—Absole te hardin: ss . 

2—Ability to withstand severe shearing 
3—Uniformity in growth and habit. 

5—Attractive autumn foliage effe:t. 

5—Fieedom from disease and insect attack. 


We sold over a quarter of a million this 
year, next year it will be a million, 
‘Advertising in the leading horticultural 
journals will continue which will help 
your sales. 

Orders for lining out stock now being 
booked. 


Woodmont Nurseries, Inc., 
The Elm City Nursery Co. New Haven, Cenn. 











Grape Cuttings 


OUR SPECIALTY 


Ask your Nursery for our 
stock It is guaranteed true 
to name and of GRADE 
NO.-1 


Independent Fruit Co, 


PENN YAN, N. Y. 


&BRECOME A 
2 


NDSCAPE 
ns 


=~ Dignified, Exclusive 
Profession not overrun 
— with competitors. 
Crowded with opportun- 
ity for money-making and 
big fees. $5,000 to $10,000 in- 
comes attained by experts. Easy 
to master under our correspondence methods. 
Diploma awarded. We assist students and grad- 
uates in getting started and developing their 
businesses. Established 1916. Write for infor- 
mation; it will open your one. Do it today. 


{American Landscape School, ~*- Newark, New York 


i = a RE 


RASPBERRY PLANTS | 


Book your orders now and save 
money. 
ONE YEAR APPLE, 4 Feet Up. 
Two Year Apple for Fall 1923 
Delivery. 


Write us for prices. 


Silver Hill Nursery 
Chas. E. Kelley, Proprietor 


Newark, New York 


TP ble: | 
BARBERRY THUNSERGI! SEEDLINGS 


Amps. Veitchii, Ibota Privet, Ap- 
ple Seedlings, Apple Trees; 2- 
year Pear, Asparagus, California 
Privet, Barberry Thunbergii 2 
and 3 years old. 
































Get our prices for fall and spring. 


ROCKFALL NURSERIES 
Rockfall 


Conn. 








-_—< 


For Salee-NURSERY SPADES 


30 =©Oliver 





Ames Nursery Strap 
Spades, price $1.50 each. The above 
spades are extra strong light steel 
strap nursery spades and good value 
at the price offered. 


The D. HILL NURSERY CO. 
DUNDEE, ILLINOIS 
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Established 1878 


Oregon Grown 


SYCAMORE MAPLE 


(Pseudo Platanus) 


12,000 1 yr. 3 to 3!% ft. 
15,000 1 yr. 2 to 3 ft. 

12,000 1 yr. 18 to 24 in. 
10,000 1 yr. 12 to 18 in. 


Beautiful, clean, straight stock for 
lining out. Ready for shipment after 
December Ist, 1922. 

Will be pleased to quote you our 
prices. They are right. 


Milton Nursery Company, 
A. MILLER & SONS, INC. 
Milton, Oregon 











SPECIAL PRICES 
TO THE TRADE 


We offer the trade: Spirea V. H., A. 
W. Callosa alba, Snowball, Pink, Red, 
White Honeysuckle, Cornus, Buckthorn, 
Barberry, Caragana, Cotoneaster acut. 
Hydrangea, Englemannia, Ivy, Bleeding 
Heart. Complete line of Roses, climb- 
ers, Cut-leaf Birch, small fruits, lining- 
out stock, Barberry seedlings, all sizes. 


Send us your inquiries. Prices right. 
Open for growing contracts. Write us 
your needs. 

In market for some items. Send list 


with prices. Get our prices before you 
buy. Let’s get acquainted. 


KILLMER-BRADY NURSERIES, Saint Paul, MINN. U.S.A- 


eae 
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NURSERY SOIL PROBLEMS 


Ave deener than the plow depth and wider thana 
brand of fertilizer. 
Texture, Drainage, Subsoil,Acidity, Humus, Fertili- 
zers. We can assist you as well as your patron in 
working out such problems and in making your 
stock grow successfully. 

The Fippin A-ricultural Consulting Service 
407 Evening Star Building. Washingtsn, D. C 








Headquarters for Dewberry Plants 


CAN ALSO SUPPLY STRAWBERRY 
PLANTS, ASPARAGUS ROOTS AND 
GRAPE VINES. 


V.R. ALLEN, SEAFORD, DEL. 


L. J. RAMBO, Bridgman, Mich. 


Offers for spring 1923, large quantities 

of GRAPE VINES, 1 and 2 years old; 

many varieties of RED and BLACK 

CURRANTS; also GOOSEBERRIES. 
Please send for price list. 




















GRAPE CUTTINGS 
WILDER CURRANTS, 2 YR. 
ASPARAGUS ROOTS, 2 YR. 


Ransom Nursery, Geneva, Ohio 








The inbestment that grols 
in balue each month -- 


United States 
Treasury Savings Certificates 


In five years 
$20.50 growsto $ 25 
82.00 grows to 100 
820.00 grows to 1000 


Buy at your Post Office 








When writing to advertisers just mention 
Arerican Nurseryman. 





| MEN OF THE HOUR 
“American Nurseryman” Series 











Howard on Ethics 

When Hickory Howard casually remarked 
a short time ago that he “was thinking of 
writing a screed on ethics,” a friend said, 
“I'd like a picture of Joe Howard attempt- 
ing to do that.” 

Well, here it is! 

You see him just as he is jotting down, 
“To be good is noble, but to show others 
how to be good is nobler—and no trouble.” 

Notice the effect of the noble thought 
passing under his manly brow. 

Closer inspection of the peaceful 
will disclose just the suspicion of a doubt in 


scene 





0. JOE HOWARD AT WORK 
Pomona, N. C. 


his mind how he is going to come out, for 
he is with difficulty trying to overcome the 
handicap of that same friend’s parting com- 
ment: “Yours with sympathy.” 

One of the very first 
Ethics of the Nursery Business” 
ten by the author of the Sermon on the 
Mount. It has been committed to memory 
by more than, we fear, will ever 
read Joe’s essay once. It is comprised in 
a dozen and a half words: 

Therefore all things whatsoever ye 
would that men should do to you, do ye 
even so to them 
So, with Webster’s 

and the Bible on the 
aside for the moment all thoughts of the 
events of the first day at the opening of 
the Annual Meeting on the Lexington run- 
ning track, Quarantine 37 and the other 
minor topics for the Southern Nurserymen’s 
convention, Joe plunged cautiously into his 
subject: 

“Webster’s dictionary, among other 
things, says that ethics, broadly speaking, 
is the ‘Science of the ideal human charac- 
ter; moral principles, quality or practice.’ 

“Some folks say that ethics is another 
word for service; that the sale is only the 
beginning of the transaction—that the 


essays on “The 
was writ- 


persons 


dictionaray on one 
other, and putting 


seller should follow the thing through 
and see that the buyer gets the very 
best possible results. When you get 


ready to trade off the ‘John Henry’ after a 
good season, you look around for a car that 
gives the best and longest guaranty of con- 
tinuous service. Some of us think that the 
exchange of trees for a check does not close 
the transaction; some states tell us that we 
must put up a bond to guarantee the right 





of Chicago city limits. 


Receiving Point 
FREIGHT AND EXPRESS 
Washington Heights Chicago, Ills. 





NOTICE OF CHANGE OF ADDRESS | 


Beaudry’s Nursery Company announce the removal of their Chica ffi | 

Nursery. 103d Street and South Crawford Avenue, one and one-half ites eA... | 

New address, for mail only | 
Beaudry’s Nursery Company 

Oak Lawn, Cook County, Illinois 


Telephone (No Toll Charges) 


TELEGRAPH—BEAUDRY | 
Beverly 1920 











service, or we can’t do business within their 
bounds. It seems that the public expects 
the Nurseryman to be pretty nearly perfect 
in his service; there is no come-back to the 
surgeon who makes a mis-cut and the oper- 
ation is followed by a first-class funeral. 
One Nurseryman for thirteen has 
been giving three peonies for every one that 
he sells that does not come true to name. 
One fellow says that his roses must not only 
live, but bloom. Most of us feel that if we 
pay back the money for trees that do not 
prove true to name, we have done all that 
the business will afford. 

“The new Georgia law puts the ligbility 

in case intent to defraud is shown—as 
three times the original cost as the maxi- 
mum, allowing five per cent. error without 
obligation. This recognizes the fact that 
there should be some safeguard to the Nur- 
seryman, and requires the planter to file a 
plat of his ground within ninety days after 
planting if the law is to become operative 
in his case. So far as we know, this is the 
first time anything has been done to protect 
the Nurseryman from the orchardist who 
might be careless or who would deliberate- 
ly attempt to get money from the Nursery- 
man unjustly. This law refutes the idea of 
some that the customer is always right. 
Just what the Nurseryman should voluntar- 
ily do is a question that each must decide 
for himself. 

“Some folks would have us believe that 
ethics is practiced according to one’s edu- 
cation and degree of civilization; that the 
standard of one’s honesty depends on how 
well he is civilized and educated. Perhaps 
this is true. In the old copy books we found 
it said that ‘Honesty is the best policy.’ A 
friend suggests that honesty is the only 
policy that gets one anywhere; that ethics 
goes even further than merely being legally 
honest. Honesty, however, it not a ‘policy,’ 
but a fundamental principle.” 

Now, if any of our readers is inclined to 
take issue with Brother Howard on a point 
he has brought out, we are sure he will 
be pleased to see that what he has written 
has been read by at least one person and 
that he will welcome an opportunity to dis- 
close what he has since learned on the sub- 
ject. 

We note, in passing, that Mr. Howard has 
been the first to say a good word for the 
new Georgia Nursery law and that he has 
corrected a world-wide impression that 
“Honesty is the Best Policy” is an unas- 
sailable axiom. We have read Joe’s essay, 
therefore, with profit as well as pleasure. 


years 


So many are working for the Nurserymen. 
Kiwanis, Rotarians, Optimists, etc., all over 
the country are planting, or causing to be 
planted, trees and plants. Joint Thanks- 
giving services of the Kentucky Children’s 
Home Society and the Optimist Club, Louis- 
ville, Ky., were held November 21, when 
the club members began the work of plant- 
ing a five acre orchard on the grounds of 
the institution. The trees were donated by 
the Optimist Club. 

Chetopa, Kansas, boasts an especially fine 
quality of native pecans, and plenty of them. 


Richland Pecan Co., Dallas, Tex., has 


been incorporated; capital, $100,000. 
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Text-Book of Pomology by J. H. Gourley, 
horticulturist, Ohio Exp. Sta., edited by Dr. 
L. H. Bailey in the Rural Text-Book series; 
pp. 380, 8 vo., illustrated. New York; The 
Macmillan Co. Rochester N. Y., American 
Fruits Publishing Co. See Library List in 
this issue. 

This is one of the most valuable of the in- 
teresting Rural Text-Book Series. It is pri- 
marily for use in colleges, but is of great 
value to the horticulturist as a reference 
work, supplying data and quickly answering 
questions which constantly arise in practice. 
The author observes that it has been appar- 
ent for some time that much of the experi- 
mental results which have been accumulat- 
ing from year to year should be collected 
into convenient form for students. The 
more careful work of recent years has made 
use of nearly all the sciences in attempting 
to solve the problems. Right here is indicat- 
ed the special value of this book which is 
up-to-date in many particulars. 

The table of contents comprises: Com- 
positicn of Fruits; Buds of Fruit Trees; Dif- 
ferentiation of Flower Buds; Factors Which 
Influence Fruit Bud Formation; Pruning; 
Thinning of Fruit; Orchard Soils; Cultural 
Methods in Orchards; Fertilizers and Ma- 
nures; Relation of Climate to Pomology; 
Winter Injury; Pollination and the Sterility 
Problem; Origin and Improvement of Fruit; 
Propagation and Fruit Stocks; Storage of 
Fruit. 

In his chapter on Propagation and Fruit 
Stocks the author says: 

APPLE STOCKS 

A change of adaptation of the Nursery 
stock situation is taking place, owing to the 
partial exclusion of stock formerly imported 
from foreign countries. However, the follow- 
ing are in use at present, as indicated above. 

French crab (Pyrus Malus, Linn.) is most 
commonly used for the apple, whether the 
seedlings are grown in France and then im- 
ported to the United States, or whether the 
seed is imported and the stock grown in this 
country. It is estimated that about 40 per 
cent of the apple stock used in this country 
is imported from France at the present time. 
W. L. Howard in his “Plant Propagation,” 
published by the University of Missouri, 
1914, answers the question as to what French 
stock is by quoting a French Nurseryman, 
as follows: 

“The crab apple seed comes from Pyrus 
Malus, Linn. (Malus communis, DC.) which 
is simply a natural apple. This is a cider 
apple. Although there are numerous grafted 
varieties none but the cider apple is used 
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from which to procure seed. Occasionally 
small quantities of seeds from grafted va- 
rieties may become mixed with the crab 
seed but this makes the latter less valuable 
as such seeds do not give satisfactory re- 
sults for the production of seedlings 

“The apples from which we get our seed 
are used for cider-making purposes. Seed 
collectors go to the mills and to the farms 
and wash the pomace that is left after the 
juice has been pressed out and the seed 
thus secured are dried in the open air. 

“Small quantities of apple seed come from 
Germany and even Russia and Austria, but 
France is known to be the one great export- 
er of this seed. Apple seedlings are sold by 
dea!ers in Holland and the industry seems 
to have grown there during the last few 
years although the Dutch seedlings are much 
inferior to the French. 

“The grower generally receives his apple 
seed in January, places it in a very sheltered 
spot—often in a stabie—thoroughly mixed 
with damp river sand. The sand is kept 
moist and occasionally the mixture of sand 
and seeds is stirred. When the seeds begin 
to swell—which will be in about four weeks 
—they are either placed in cold beds for 
transplanting or sown directly in the field. 
In three or four weeks they begin to come 
up. By soaking in lukewarm water before 
planting the seeds may be caused to germi- 
nate quicker, but I consider it to be better 
to follow the more natural plan and not 
force the seeds. 

“We never use ice. A few growers soak 
the seed for a period of two days at 
most, but this practice is far from being com- 
mon and is resorted to only when the season 
is advanced and it seems necessary to hurry 
the germination.” 

Vermont raised from seed 
collected at the cider mills of New England. 
In the past it was obtained largely from the 
pomace of seedling apples which abounded 
in the rough pastures, around stone walls, 
and even in the woods. There was also 
mixed with the “wild” apples, fruit of graft- 
ed varieties, often of poor grade. However, 
the fact that the seedling apples and uncared- 
for orchards of New England are rapidly 
passing out makes this stock of no great 
consequence in the trade. 

Virginia and Minnesota crabs are from 
seed collected at the cider mills in these 
states and in the past were used to a con- 
siderable extent, but at present the French 
crab stock has largely replaced them. 

For dwarfing, the Paradise and Doucin 
stocks have long employed The 
usual understanding has been that the for- 
mer produced a “ful! dwarf” tree and the 
latter a “half dwarf;” however, there secias 
to be much confusion in regard to these 
terms. 


the 


crab stock is 


been 





19 





Quercus palustris(Pin Oak) 
Fraxinus americana 
(White Ash) 
Populus nigra fastigiata 
(Lombardy Poplar) 
Ulmus monumentalis 
(Cornish Elm) 


Ask for our prices before ordering 
AUDUBON NURSERY 
H. VERZAAL. General Manager 
WILMINGTON, P. 0. Box 275 N.C, 





NATIVE BROAD-LEAVED 


EVERGREENS 


Ornamental Trees, 
Shrubs, Vines, Woody and Herbaceous 
Plants of the Blue Ridge Mountains 
Collections to Order in (arload Lots a 

Specialty. 
Correspondence solicited f om large y)! 
Ask for Price List. 


inters 


E. C. ROBBINS, PINEOLA, 
Avery County, North Carolina 








We are large growers of Fruit and N 
trees, Ornamentals and ROSES. Give us 
a trial. We know the quality of our stock 
will please you. 


INTER-STATE NURSERIES, 


C. M. GRIFFING & CO., PROP’S., 
| JACKSONVILLE, FLORIDA 


TREE SEEDS 


Send for catalog listing Tree, Shrub. Peren- 
nial and Evergreen Seed. Collected from all 
parts of the world. 


CONYERS B. FLEU, JR. 


6628 Ross St., Germantown, Philadelphia 

















4 } ee 300,000 
MpClOpSIS VewChil :»:-" year. 10 in. to 
5 ft. Extra strong 
and 12 yr. for retailing and lining out. Some 
XX teavy topsand roots § Satisfaction in all 
grades. Superior to general stock, grown 
thin, so much stronger roots. It is not the 
cheapest. but the best. Get particulars be- 
fore purchasing elsewhere 
CHARLES BLACK, Hightstown, New Jersey 


PEACH PITS 


THE HOWARD HICKORY CO. 
HICKORY, N. C. 




















For Sale: 100,000 Berberis Thunbergii 


7 1,000 10,000 
50,000—1-3 inches,....... $2.00 $16.00 
35,000—3-6 inches ...... 4.00 35.00 
15,000—6-10 inches ..... 7.00 60.00 


Fine, well-rooted stock. A-1 condition. 
NORWALK NURSERY, Norwalk, Conn 

















CHERRY, 2 YEAR, ALL SOLD 
CHERRY. ONE YEAR, 11/16 UP 
CHERRY, ONE YEAR, 9/16 TO 11/16 
CHERRY, ONE YEAR, 7/16 TO 9/16 
CHERRY, ONE YEAR, 2 TO 3 FEET 


GOOSEBERRY, ONE AND TWO YEAR 





VINCENNES NURSERIES 


W.C. REED & SON, PROP. 


VINCENNES, INDIANA 


KEIFFER PEAR, 2 YEAR, ALL GRADES 

PEACH, ONE YEAR, LEADING VARIETIES 

PLUM ON PLUM, 2 YEAR, EUROPEAN AND BURBANK 
HANSEN HYBRIDS, 2 YEAR, ON AMERICAN ROOTS 
PLUM AND APRICOT, ONE YEAR, ON PEACH 


Our Blocks of One Year Cherry are largest in the U. S. 
Grown on New Land. Buy Early and be assured of a supply 


We offer: 








J. H. SKINNER & CO. 
TOPEKA 


Apple Seedlings 
Japan Pear Seedlings 


Forest Tree Seedlings: 


American White Elm 


Spirea Van Houtti 


| a year, for transplanting, also 2 to 3 ft. and 3 to 4 ft. stock 


KANSAS 


Black Locust 
Catalpa Speciosa 


Honey Locust | 
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lived. 


losses. 


Then let’s get 


We name a few: 
Henry Field, Shenandoah, lowa. 
D. Hill Nursery, Dundee, Ill. 
Storrs & Harrison, Painesville, O. 
Henry A. Dreer, Philadelphia, Pa. 








SKINNER SYSTEM LINES IN NURSERY OF BOBBINK AND ATKINS, RUTHERFORD, N. J. 


IT LOWERS THE DEATH RATE 
IN YOUR PROPAGATING BEDS 


You want those propagating beds full of It is thoroughly, quickly and easily over- 
plants—a good healthy one in every place. come by installing the Skinner System. 

Every plant missing costs you money—the 
exact sum you would have sold it for had it it 


Dry weather causes most of the plant bed The Skinner System is thoroughly efficient. 
and lots of nurserymen know it. 


Send for our catalog. 


busy cutting down the deathrate in those propagating beds. 


The Skinner Irrigation Co. 


243 Water Street 





KINNER 





YSTEM 








Hand watering is inefficient and you know 


Troy, Ohio 








OF IRRIGATION 














JOHN HALL 

John Hall, long drect!y interested in 
horticultural activities, for several years 
secretary of the American Association of 
Nurserymen and for 40 years of the West- 
ern New York Horticultural Society, died 
Dec. 22, 1922 at his home in Detroit, Mich., 
aged 77 years. He was a resident for 5\) 





JOHN HALL 

years of Rochester, N. Y., where among other 
capacities he served as park commissioner. 
He was born in England, came to America 
soon after the Civil War and early in his 
business career was associated with the 
seed firm of James Vick & Sons. He was 
active in the Methodist church. 

Mr. Hall attended the annual convention 
of the American Association of Nurserymen 
in Detroit last June and was honored with 
special presentation at the convention. 

The death of Mr. Hall is the first in the 
family since his marriage fifty-one years 
ago. He leaves his wife, a son, Harry S. 
Hall, of Detroit; and five daughters, Mrs. E. 
L. Southwick, of Detroit; Mrs. Frank Col- 


lins-Baker, of Urbana, Ill.; Mrs. Howard W. 
Lyman, of Syracuse; Mrs. Frank Brewer, ol 
Unionville, Conn., and Mrs. J. Eugene Mas 
ten, of Canandaigua. 


Horticultural Estimates 
As Prepared by the U. S. Department of 
Agriculture for 1923-24 

Estimates of appropriations for the U. 5. 
Dept. of Agricutlure for the fiscal year be- 
einning July 1, 1923 total $81,251,613, an in- 
crease of $19,000,000 over last year. 

BUREAU OF PLANT INDUSTRY 

For investigations of fruits, fruit trees, 
grasses, drugs and medicinal plants, etc., 
$77,000, a decrease of $5000 from this year’s 
appropriation; diseases of orchard and 
other fruits, $111,935, an increase of $19,- 
000: citrus canker, $60,000, an increase of 
$20,000; diseases of forest and ornamental 
trees and shrubs, $81,115. For applying 
methods of eradication or control of the 
White pine blister rust, $200,000. It is pro- 
vided that state, county or local authorities, 
or individual or organization interested, 
must expend in this work a sum equal to 
that expended from this appropriation. For 
barberry eradication, $200,000; investiga- 
tion, improvement, encouragement and «d¢ 
termination of the adaptability to different 
soils and climate conditions of “wt trees, 
$30,000, an increase of $10,000. For the in- 
vestigation and improvement of fruits, 

126,700, an increaseof$15,000. 

For horticultural and investigations, in- 
cluding the study of producing and harvest- 
ing truck and related crops, $79,440, an in- 
crease of $7500. 

For investigating, in co-operation with 


States or privately owned Nurseries, 
methods of propagating fruit trees, orna- 

ental and other plants, the study of stocks 
used in propagating such plants and 
methods of growing stocks, for the purpose 
of providing American sources of stocks, 
cuttings or other propagating materials, 
$20,000. 

For the expense of the general experi- 
ment farm and agricultural station at Ar- 
lington, Va., $20,500, a reduction of $50,000. 

For investigations in foreign seed and 
plant introductions, including the study, 
collection, purchase, testing, propagation 
and distribution of rare and valuable seeds, 
bulbs, trees, shrubs, vines, cuttings and 
rlants from abroad, $125,000. 

FOREST SERVICE 

_ For the purchase of tree seed, cones and 
Nursery stock, for seedling and tree plant 
ing in National forests, $125,640. 

BUREAU OF ENTOMOLOGY 

For the promotion of economic entomo!- 
ogy; tor investigating the habits of insects 
injurious and beneficial to agriculture, horti- 
culture, arboriculture and ascertaining the 
best means of eradicating those found to be 
injurious, $203,500, an increase of $25,000. 

To enable the Secretary of Agriculture to 
meet the emergency caused by the con 
tinued spread of the gipsy and brown-tail 
moths, $531.000, a reduction of $69,000. To 
enable the Secretary to meet the emergency 
caused by the spread of the European Corn 
borer, $200,000. To meet the emergency 
caused by the recent introduction and rapid 
multiplication of the Mexican Bean Beetle 
in Alabama and other States, $25,000. 

FEDERAL HORTICULTURAL BOARD 
For carrying out the provisions of the Quar- 
antine Act of Aug. 20, 1912, $306,490. 








KEYSTONE STATE NURSERIES 
BEAVER FALLS, PA 


CALIFORNIA PRIVET IN GRADES FROM 6” TO 36” 


Some very heavy 


with many branches. 
PEACH TREES—ELBERTA AND OTHER STANDARD SORTS 


Let us give you prices 
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Send for our Catalog 
gsiving full Description 


and Particulars Fe, 


Manufactured only by 





The CASHMAN Trencher and Soil Planer 






Wy Be 


1] Qe 


either machine can be run level at all times. 


On the Soil Firmer the packer wheels, weighing 500 pounds each, are adjust- 
able on the axle and the space between may be widened or narrowed to suit 
We call attention to the steering lever by which the machine 
may be guided to either side independent of team; this is done by swinging 
rear end of tongue controlled by steering lever. 

On the Trencher note construction of the shoe, designed to insure a clean, 
open trench from eight to twelve inches in depth. This shoe has proven to be 


the occasion. 


a success in all kinds of soil. 


C 


THE CASHMAN SOIL FIRMER AND TRENCHER 


The above illustrations show both machines with one wheel lowered and 
the other raised for hillside or dead furrow work. 


linton Falls Nursery Company 





wlsye } 











By use of the side levers 


OWATONNA 
MINNESOTA 














LINKING UP THE MEETINGS 

Interest in the metings of the state and 
district Nursery Trade associations in- 
creases each year. Progressive Nursery- 
men plan to attend one or more of these 
meetings in addition to the meeting of their 
own state or district association. 

It would greatly aid in the convenience 
of attending these meetings if the dates 
could be fixed so that members of the trade 
could pass from to circuit 
with the time 
ings. For instance, last year the date of 
the Illinois Nurserymen’s Association was 
in the week previous to that of the Western 
Association of Nurserymen. Nurserymen 
from the Eastern states were thus enabled 
to attend both these meetings on a sjngle 
trip. A number Nurserymen from the 
East took advantage of this fact and attend- 
ed both meetings. This year the Illinois 
meeting is on January 11-12; the Western 
Association meeting on Jan. 24-25. A 
week later for one or earlier for the other 
would have made it more convenient to at- 
tend both. If then, the New York, Ohio, 
Indiana, Iowa and Missouri association 
meeting dates could be arranged in 
succession and with due regard to 
other, attendance by visiting Nurserymen 
might become a more general custom with 
mutual benefits. 


one another in 


least loss of between meet- 


of 


is 


close 
each 


As we progress, it may be that such a 
system will come into vogue, applied to the 
various sections of the country. 

Then there may be sallies from home, by 
at least some representatives of a Nursery 


concern, now into the Middle States terri- 
tory, now in New England and the At- 
lantic Coast and again into the South, 


Southwest and Northwest. Such visits are 


delightful and helpful. 


J. W. Crow, formerly professor of horti- 
culture at the Ontario Agl. College, Guelph, 
Canada, is now at Simcoe where he has un- 
dertaken plant breeding as a commercial 
venture. 


Another Slogan Proposed 
(Continued from page 14) 
must be covered. I believe it 
to designate any of them because if some 
are mentioned and others are not, some part 
of the field from which the harvest is to be 
reaped will be left uncultivated. 


is a mistake 


selected by 
alter 


The slogan which has been 
the Market Development Committee, 
a great deal of consideration and corres- 
pondence, cover the entire field. It 
suggests the of all kinds of planting 
material, not any particular line. It sug- 
gests the use of plants in quantities, rather 
one or a few ata time. It applies to all sec- 
tions of the country and to any season of 
the year. What is be planted will de- 
pend naturally upon the kind of a home it is 
that is to be planted-—whether it is a small 


does 


use 


to 


surburban lot; a good-size country place; 
or a farm home where wind-breaks and a 
iruit orchard would be as much a part of 


the planting which should be done as would 
ornamentals for the surburban lot. 
Moreover this slogan has the distinct ad- 
vantage of tying up directly with what 
now and will the biggest “market 
veloper” we will have for many years to 
come—that is the present building program 
which is being put into effect all over the 
country. It lends itself to use by landscape 
architects by everyone who is interested in 
the Nurserymen 


is 


be de- 


real estate as well as by 
themselves. 

The effectiveness of any slogan, of course, 
is in direct proportion to the thoroughness 
with which it is used by those who are in- 
terested in it. There will be more building 
going on this coming spring than there has 
ever been done at any one time in the 
United States. If all the members of the 
American Association will make use of the 
slogan proposed by the Market Development 
Committee and make a definite effort to fol- 
low up the sales made possible by this new 
building, it cannot help but create a lot of 


business for all classes of Nurserymen 





wherever they may be located throughout 
the country. 


F. F. ROCKWELL. 


THE PROPOSED SLOGAN 

“It’s Not a Home Till It’s Planted” is a 
very slogan for Nurserymen who 
cater to a demand for the ornamentation of 
home grounds. It might do for an organi- 
zation of small ornamental growers. It 
would not be comprehensive enough in our 
opinion, for the Ornamental Growers Asso- 
ciation at present constituted, for it 
ignores the demand for Nursery stock for 
parks, cemeteries, public building grounds, 


zood 


as 


etc., which are in no sense homes, unless 
we except those who use the small parks 
and public squares in the large cities in 


summer months for sleeping places. 
We believe the slogan will hardly do for 
the American Association of Nurserymen a 


highly important part of whose member- 
ship has to do with supplying Nursery 
stock in carload or in train-load lots for 


commercial orcharding on a large scale. 

Too close association with the cut flower 
trade and the use of the bridal wreath and 
the corsage bouquet in the effete East may 
have narrowed the vision somewhat. Per- 
haps the use of the singular number in the 
slogan, “Plan to Plant Another Tree,” 
temporarily led from the main track those 
who have suggested the new slogan. 

If the idea is just to add another slogan 
to those already in force, and good; 
but believe that for American 
tion purposes something 
prehensive is necessary. 

The list now stands: 

1. “Trustworthy Trees and Plants.” 

2. “Dependable Nursery Products.” 

3. “A More Beautiful, Fruitful America.” 

4 

5 


has 


well 
we Associa- 


much more com- 


. “Plan to Plant Another Tree.” 
. “It’s Not a Home Till It’s Planted.” 


C. M. Hobbs, Bridgeport, Ind., presided at 
the annual meeting and at the banquet of 
the Indiana Horticultural Society at La- 
fayette, Dec. 14-15. 
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To The Trade Only 


We offer for delivery Spring 1923 a 
large and well assorted block of Fruit 
trees comprised of 


APPLE PEAR 
CHERRY PEACH 
APRICOT NECTARINE 
PLUM PRUNE 





and a particularly fine lot ot 
GOOSEBERRY and CURRANT 
in both one and two year olds. 


ROSES and ORNAMENTALS 


Headquarters for Nursery Supplies 


PORTLAND WHOLESALE NURSERY Co. 


971 SANDY BOULEVARD, PORTLAND, OREGON 








E. P. BERNARDIN 


Parsons Wholesale Nurseries 
Parsons, Kansas 


Established 1870 


HEADQUARTERS for Early Harvest 
B. B. root grown 
SPECIALIZES IN 
AMOOR RIVER NORTH PRIVET. 
BUNGEI CATALPA. 


BIOTAS. Best evergreens for the 


great southwest 
SHADE TREES. Large stock, all 
sizes. 


ORNAMENTALS. Grown for land- 
scape work. 


Correspondence solicited. 








STRAWBERRY PLANTS 


Everbearing and standard varieties. 
We grow 5,000,000 to 10,000,000 annual- 
ly on new grounds. Raspberry plants 
ind blackberry plants. 1,000,000 as- 
paragus plants; best that is possible to 
grow. 100,000 Horseradish. Concord 
grape vines. Write for prices. 


F. W. DIXON, HOLTON, KANSAS. 


GLASS CLOTH 


A transparent waterproof fabric as efficient 
as glass for hotbeds, cold frames, etc., per sq 
yd., 35e; 25 yds. at 32e; 50 yds. at Sle, 100 yds. 
at 29e. Let us figure on your larger orders. 
For parcel post add 8c per yd. to above prices. 

Try it out now and be convinced 


Turner Bros., Bladen, Neb. 














C. M. GRIFFING & COMPANY 
INTERSTATE NURSERIES 
1860 College St., Jacksonville, Florida 

We offer the trade this season the finest 
stock of plnm trees ever grown, mostly Jap- 
anese varieties. It will pay you to get our 
prices before placing your order. 








CURRANTS 


2 year No. 1 Wilders. $35 per 1000 
1 year No. 1 Wilders 

2 and 1 vear Fays Prolific 

1 year Cherry 

1 year Black Boskoop 


Pennsylvania Nursery Company 
GIRARD, PA. 








We have to offer for late fall and 
early spring shipment a full line of 
Raspberries, Blackberries, inciuding 
Burbank Thornless and Loganberries, 
Rhubarb Seed and Plants. Write for 
list. WAGNER’S NURSERIES, 

Pasadena, California. 











When writing to advertisers just mention 
American Nurseryman. 
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Illinois Association Meeting 
Following is the program for the annual 
convention of Illinois State Nurserymen As- 
sociation January 11-12, at Hotel Metropole, 
23rd St. and Michigan Ave., Chicago, Il. 
JANUARY 11TH—THURSDAY 9:30 
Invocation—Rev. Asa D. Ferry, D. D., Pastor 
Edgewater Presbyterian Church. 
Introductions. 
President’s Address—Mr. 
lington Heights, Il. 
Report of Secretary—Mr. J. A. 
Aurora, Illinois. 
Report of Treasurer—Mr. 
Princeton, Illinois. 
Introduction of Representatives from State 
and Sectional Associations. 
Phillip Breitmeyer, Detroit Michigan. 
Subject—“How the Grower, Wholesaler 
and Retailer Can Unite to Sell More 
Nursery Stock.” 
AFTERNOON SESSION—2:00 P. M. 
. Fred Amman, Edwardsville, Ill. Field Or- 
ganizer of F. T. D. 
Subject—*Pulling Together. 
Mrs. C. T. Smith, Concord, Ga. 
Subject—‘How Concord Observed Fall 
Tree Planting Week Under “Plan to Plant 
Another Tree.” 


Geo. Klehm, Ar- 
Young, 


Miles Bryant, 


= 











GEORGE KLEHM, Arlington Heights, Ill. 
Prest. Illinois Nurserymen’s Assn. 


Mr. J. A. Young, Illinois. 
Subject—‘Plan to Plant Another Tree.” 
BANQUET—6:30 P. M. 

PLAN TO PLANT ANOTHER TREE 
BANQUET. Laugh and grow fat. Men are 
but boys of a larger growth. Don’t fail to 
make your reservation for the Banquet. 

JANUARY 12TH—FRIDAY 9:30 
Fertilizers—Prof. B. S. Trickett, University 
of Illirois. 
Ernest Hemming, Editor “National Nursery- 
man,” Easton, Md. 


“What Is the Aim of the Nursery 
Trade?” 
A. F. Lake, Shenandoah, Ia. 
Subject—"Sales—What Next?” 


2:00 P. M. 
Ralph T. Olcott, Editor “American Nur- 

seryman,” Rochester, N. Y. 

“Making Trade Organization Effective.” 
Report of Committees. 
Election of Officers. 

COMMITTEES 

Plan to Plant Another Tree 
mittee—V. D. Hill, Wm. A. 
Stark, A. E. Nelson, F. J. 
Perkins. 

Fress Committee L. L. Kumlien, Miles 
Bryant, W. P. Wittbold, John Winters, Rod- 
ney Smith. 

Banquet Comniittee—N. E. Averill, A. E. 
Gyllenhaal, Elmer Clavey, Geo. Burridge, A. 
J. Cultra. 


Finance Com- 
Peterson, Paul 
Littleford, C. H. 


Exhibits Committee—Paul Pfund, C. E. 
Hubbard, Carl Cropp. 
Gland Hand Committee—Clyde Leesley, 


Fred von Oven, A. H. Hill, Otto Matzinger, 
Leonard Vaughan, Evgene De St. Aubin, G. 
S. Birks, Henry Finley, J. H. Bright, Chas. 
A. Palmgren. 

Two thosuand rose beetles in one day is 
a menu not beyond the capacity of a hen 
grouse, it is said. 
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Western Association Meeting 
Following is the program for the annual 
meeting of the Western Association of Nur- 
serymen January 24-25 in Kansas City, Mo.: 
WEDNESDAY MORNING, JAN. 24 


1. 10:30—Call to order by the President. 

2. Appointment of doorkeeper. 

3. Applications for Memberships. 

4. Reading of the minutes of the last 
meeting. 

5. Appointment of committees. 

6. The President’s Address 

7. Annual Report of the Secretary-Treas- 
urer. 

8. Trade Conditions. (Three minute talks 
by members from each state repre- 
sented. The President will call for 


these reports.) 
12:30—Adjournment for noon luncheon. 
WEDNESDAY AFTERNOON, 2:30 
O’CLOCK 

9. Affiliation of the Western Association 
of Nurserymen with the American 
Association of Nurserymen—John 
Fraser, Jr. 

10. Transportation, Overcharges, Loss and 
Damage Claims—Chas. Sizemore, 
Traffic Manager, American Associa- 
tion of Nurserymen. 

11. Standardization of Grades—E. S. Welch. 

12. Trade Relations with Professional 
Landscape Architects—F. W. von 
Oven. 

13. Question Box: The time available dur- 
ing the two days meeting of the Asso- 
ciation does not permit of the definite 
assignment on the program of all sub- 
jects suggested to the program com- 
mittee. However, it is the opinion of 
this committee that the Question Box 
should be made one of the most im- 
portant features of the program and 
it is recommended to all members that 
important topics which have no pro- 
gram assignment be called up for dis- 
cussion through the Question Box. 
The Question Box will be opened each 
day of the Convention. 

THURSDAY MORNING, 9:30 O’CLOCK 

14. A code of Business Ethics for Members 
of this Association—E. P. Bernardin. 

15. Results of “Cash with Order Plan.” 

16. Market Development Matters—F. F. 
Rockwell. 

17. Question Box. 





Northern Retail Nurserymen 

The subjects discussed at the annual meet- 
ing, Ryan hotel, St. Paul, Minn., Dec. 4-5, 
included: “What the American Association 
of Nurserymen is Doing for Us,” M. R. Cash- 
man, Owatonna, Minn.; “The Spirit and 
value of Co-operation,” E. C. Killmer; “The 
Brush Pile,” by W. H. Eddy; “What 1923 
Holds for Us,” E. M. Sherman, Charles City, 
la.; “How Can We Use the Northern Retail 
Nurserymen’s Association for Greater Pro- 
fit?” B. J. Loss; “Reminiscences of My 
Father’s Work,” R. D. Underwood, Lake 
City, Minn, “The Public—Our Customers,” 
Thos. Cashman, Owatonna, Minn.: “The 
Better Ornamentals,” John Hawkins, Minne- 
apolis; “Nursery Accounts,” Attorney C. A. 
Allen; “Bonding the Salesman,” T. A. 
Torgeson; “Things of Interest at the Experi- 
mental Station,” Prof. W. H. Alderman, St. 
Paul; “Nursery of the Future,” John Nor- 
dine; “The Life Work of Clarence Wedge,” 
Albert Lea, Minn. 

Wilbur DuBois & Son, Madisonville, Ohio, 
have started a Nursery of 15 acres. 

The annual report by Dr. W. A. Taylor, 
chief of the U. S. Bureau of Plant Industry, 
regarding co-operation with Nurserymen in 
the matter of fruit tree stocks, embraces 
the results as outlined in these columns b) 
L. B. Scott, of the U. S. Dept. of Agriculture. 

The number of foreign shipments of Nur 
sery stock arriving in Washington under 
special permit during the Fall shipping sea 
son of 1922 is more than double the number 
received during the same period of 1921, ac- 
cording to a report by the Department of 
Agriculture. 


Frank Schevenka, Sumner, Wash., is ship- 
ping 40,000 local grown Manetti stock as a 
sample order to Connecticut rose growers. 
He is planting 500,000 on contract. 
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From the President’s Office 


Some Excellent Reasons for Individual 
Work for the National Organization 
Fellow Nurserymen— 

Do you know that in round numbers there 
are about 4000 Nursery firms in the United 
States? 

Do you know that there are less than 300 
in the American Association? 

Do you know that with just a little effort 
on your part each of you could secure two 
or three new members? 

You will do this if you stop to think of 
the CONVINCING REASONS the ADVANT- 
AGE of having an organization large enough 
in membership to have power and prestige 
so that it can really get things done. 


Recently the standard farm papers Car- 
ried a four page color insert. Being attract- 
ed by one o! the pages showing a farmer 
loading hay, I found that a ROPE concern 
was using four paces at $11,000 a page. 
Think what this amount of money would 


accomplish in teaching the public to “Plan 
to Plant Another Tree.” 


The ADVANTAGE of 1000 or more new 
members would mean we could get this 
amount of money or more without raising 
the present dues. 

We need at least four “Chautauqua” 
lecturers, with lantern slides to tour N. E. 
W. S. 

With this kind of publicity, we could 


“dress up” the United States and Nursery- 
men would not be able to grow enough stock 
to fill the demand. 

LET’S GO! 
of the American Army, the slogan that typi- 
fied the American fighting spirit, and which 
gave inspiration and the 
right moment. 

If there 
now. 

GET 


Was the chief battle slogan 


enthusiasm at 


psychological moment it is 
A MEMBER. 
Paul C. Lind!cy, President, 
AMERICAN ASSOCIATION OF 
NURSERY MEN. 


The 
announced a 
Apple 
“appleists.” 


Mount Sterling, 


meeting 


Il., 


of 


Dem.-Me 
the Miss. 


as a 


ssenger 
Valley 
gathering of 


Growers Assn. 


Orlando Harrison, Berlin, Md., discussed 
peach growing at the recent annual meeting 
of the Peninsula Horticultural Society, in 
Dover, Del. 








DAHLIAS: Strong, field grown tub- 
8 ers, $5.00 per 100. A. D. 


Lavonia, Black Prince, C. W. Bruton, El- 


dorado, Caprice, Gloria De Lyon, Red 
Huzzar, Silvia, Wm. Agnew, Gladiolus 
1 to 14 inch, $3.00 per 100. America, 


Brenchleyensis, Independence, 
linus mixed Hybrids; 
$3.00 per 100, 


BEAVER CREEK NURSERY 
Mentor, Ohio 


Primu- 
Hollyhocks, single, 








PRICES IN ADVERTISEMENTS 

The AMERICAN NURSERYMAN 
and the AMERICAN NURSERY 
TRADE BULLETIN are Nursery Trade 
Journals—nothing else. Therefore, 
prices may be used freely in advertise- 
ments in these journals, of course. 

This announcement is made again, 
for the benefit of those who may have 
confused our policy with that of some 
other publication. 


The publishers of these journals do 
not announce that prices in advertise- 
ments therein are “for the trade only” 
and then send the journals to garden- 
ers, and amateurs generally! 








AMERICAN NURSERYMAN 

















ONE Honest 


size nurserymen out 


Association for every one there is inside. 
A big majority of these men are not 
only honest-to-goodness nurserymen, but 
| good honest business men also. 


They are men wh« 
Association. 
The only way to 


them in. 


off the bat). 


DAY. 
Please! 





Send it in TODAY 


Mr. F. F. Rockwell, 


Bridgeton, New Jersey. 


lowing firm: 


Type of business 


Recommended by........ 


A. A. N. Asks - - 





There are three to five real live, life- 


those who are alre: 


If you are a member, your share is to 
help get at least one other member in. 


Send in the slip below today, with the 
name of at least one firm you would like 
to see annexed to A. A. N. 
sent in four, and tw 


The important thing is to do it TO- 


| suggest for membership in the A. A. N. the fol- 


eee eee ee ee ee ee | 








Can You Find 


Nurseryman? | 


side of the American 





» should be inside the 


get them in, is for 
udy members to ask 


(Bill Pitkin 
o of ‘em joined right 


c/o AMERICAN ASSOCIATION OF NURSERYMEN, 





—— 





——--- 
—__ - —_-—— 











. 


‘) 3 American Office : 
But Quality 








KELIABLE TREE SEEDS 


Get our Latest Price List. 


SAKATA & Co. YOKOHAMA. JAPAN 


20 E. JACKSON BLVD., CHICAGO, ILL. | 
“International In Scope, Individual In Service” | 


A Post-card will bring it. 
Hom : 














SEEDS SEEDS and PLANTS PLANTS 


We have the following to offer, (new crop) 
Turnip Seeds, Mustard Seed, Cabbage seed, Long Island 
grown, Bermuda Onion Seed. Tenoriffie Grown. 

Strawberry Plants, — one rae Flow- 
and Nursery Stock of all kin< cl 
wy 1 - prices wee request, WRITE US be- 
fore you place your order. 
The LILYLAND FARMS Starkville, Miss. 





PEACH PITS 


North Carolina Mountain 
Naturals. Crop 1922. 


Ask for samples and prices. 
VALDESIAN NURSERIES, Bostic, N. C. 




















Wayside Gardens 


HARDY PERENNIAL PLANTS 
Requirements recora wae 


Early 


Complete Grade Counts Will Be Available Soon. 

Glad to Quote on Your List of Wants. 

Shipment Can be Made Now or in Spring to Suit 
Your Convenience. 


the Huntsville Wholesale Nurseries, inc. 


1872 HUNTSVILLE, ALABAMA 1923 





Write for Trade List. 


THE WAYSIDE GARDENS COMPANY 


MENTOR, OHIO 





























WE SUGGEST RESERVATION OF ADVERTISING SPACE NOW 
FOR THE COMING ACTIVE MONTHS 
Chief Exponent of the 


é. American Nu rserym an American Nursery Trade 


Every Advertisement is repeated in the AMERICAN NURSERY TRADE BULLETIN, thus covering the Trade. See 
Schedule of Information on other page of this issue. Ought your twe-inch card to be standing regularly in the “Di- 


rectory of American Plant Propagators,”’ as in this issue. 


$5.00 per mo. for 2-inch space under yearly term. 


AMERICAN FxUITS PUBLISHING COMPANY, Inc., 39 State St., Rochester, N. Y. 

















American Fruits Company’s Library Opportunities 
PRACTICAL BOOKS ON HORTICULTURE. NUT GROWING, NURSERY PRACTICE 


Any of the following books will be sent on receipt of price by AMERICAN FRUITS PUB’G CO., 


123-125. Elilwanger & Barry Bidg., ROCHESTER, N. Y. 


American Apple Orchard 
By F. A. Waugh 


American Fruit Culturist . 
By John J. Thomas: .........0.:. 3.65 

American Fruit Farm—F. N. Thorpe 2.65 

American Grape Culture—Munson.. 


American Grape Growing and Wine 
Making—George Husmann 
American Horticultural Manual 
By Budd-Hansen, two vols.... 
¥ American Peach Orchard—Waugh.. 
Bulbs and Tuberous-Rooted Plants.. 
Bush Fruits—By F. W. Card 
California Fruits and How to Grow 
Them—E. J. Wickson, A. M.... 
Citrus Fruits—J. E. Coit 
Commercial Apple Industry of North 
America 
Cyclopedia of Hardy Fruits 
By U. P. Hedrick 
Dwarf Fruit Trees—Waugh 
Farm Bureau Movement—O. M. Kile 
Fertilizers and Crops 
By Dr L. L. Van Slyke 
Fertilizers—Edward B. Voorhees... 
Fieid Notes on Apple Culture 
By Dr. L. H. Bailey 
First Principles of Soil Fertility 
By Alfred Vivian 
Fruit Growing in Arid Regions 
Fruit Garden—P. Barry 
Fruit Harvesting, Marketing—Waugh 
Fruit Insects—Crosby 
Fumigation Methods 
Gardening for Pleasure—Henderson. 
Gardening for Profit—Henderson.... 
Grape Growers Guide—Chorlton.... 
Grape Culturist—A. S, Fuller 
Greenhouse Construction—Taft 
Greenhouse Management—Taft 


Hedges, Windbreaks, Shelters 

How To Grow Roses—Robert Pyle.. 

injurious Insects—F. L. Washburn.. 

Insects of Economic Importance— 
Herrick 


Insect Book—Dr L. O. Howard 
Insects and Insecticides—Weed 


Insect Pests of Farm, Orchard and 
Garden—Sanderson and Peairs.. 4.65 
Irrigation Farming—L. M. Wilcox... 2.40 
Irrigation for the Orchard—Stewart 1.75 
Land Drainage—Joseph H. Jeffrey.. 2.15 
Landscape Gardening—Art of Land- 
Scape Architecture—Parsons.... 
Landscape Gardening — Downing’s 
Famous Work—10th Edition— 
Revised by Waugh 
Landscape Gardening— House and 
Garden’s Book of Gardens, 9!/, x 
12'4, 400 Illustrations 
Landscape Gardening Kemp—Re- 
vised by F. A. Waugh 2 
Landscape Gardening—Maynard 
Landscape Gardening—The Small 
Place—By Elsa Rehmann 
Landscape Planting, Plants for 
Landscape Gardening—Cridland..... 
Landscape Gardening—The Com- 
plete Garden—aAlbert D. Taylor. 
Landscape Gardening—O. C. Simonds 
Manual American Grape Growing— 
Hedrick 
Making Horticulture Pay—Kains.... 
Manual of Fruit Diseases—L. R 
Hessler, H. H. Whetzel 
Manual of Fruit Insects—M. V 
Slingerland, C. R. Crosby....... 
Manuel of Gardening—L. H. Bailey. . 
Manual of Tree Diseass:s—Rankin... 
Manual of Vegetable Garden Insects 
By Crosby & Leonard : 
Manures and Fertilizers—Wheeler.. : 
Modern Fruit Marketing—Brown.... 
Modern Propagation Tree Fruits—.... 


3.65 


Nature’s Garden—Neltje Blanchan.. 

Nursery Manual—Dr. L. H. Bailey... : 

Natural Style Landscaping—Waugh 

Manual Tropical and Sub-tropical 
Fruits—Popenoe 

Nut Culturist—Andrew S. Fuller.... 

Nut Growing: Latest Information; 
Guide to Propagating—By Rob- 
ert T. Morris 

Ornamental Gardening—E. A. Long. 2.15 

Principles of Floriculture 


nNnwar- 
DARwWA- & 
aos 


oO 
ac 


Prices subject to change. 


Parsons on the Rose—Parsons 
Peach Culture—J. A. Fulton 
Peach Growing—By H. P. Gould.... 
Pear Culture for Profit—Quinn 
Picturesque Gardens—Henderson.... 
Plant Breeding—By Dr. L. H. Bailey 
Plant Propagation; Greenhouse and 
Nursery Practice—M. G. Kains.. 
Plant Physiology—B. M. Duggar.... 
Pomology, Text-book of—Gourley. .. 
Practical Forestry—A S. Fuller.... 
Practical Fruit Grower—Maynard... 
Principles of Agriculture—Bailey. .. 
Productive Orcharding—F. C. Sears. 
Principles of Fruit Growing—Bailey 
Principles of Pruning—Kains 
Pruning Manual—By L. H. Bailey... 
Putnam’s Garden Hand Book 
Quince Culture—W. W. Meech 
Roses—How to Grow—Robert Pyle. 
Rose—H. B. Ellwanger ss 
Sales Promotion By Mail 
Small Fruit Culturist—A. S. Fuller.. 
Soils—E. W. Hilgard 
Soils—Lyon-Fippin-Buckman 
Soils—F. H. King 
Soils—By Charles W. Burkett 
Spraying Crops—C. M. Weed 
Standard Cyclopedia of Horticulture 
Edited by L. H. Bailey. In six vol- 
umes. 3,600 pages. 4,000 text 
engravings. 96 sepia halftones. 
500 collaborators. May be had 
on installment payments 
Strawberry in North America—sS. W. 
Fletcher 1.90 
Strawberry Growing—S. W. Fletcher 2 40 
Success in the Suburbs—John R. Mc- 
Mahon 2.15 
Successful Fruit Culture—Maynard 1.75 
Surgeon’s Philosophy—Dr. R. 
Morris 
Systematic Pomology—Waugh 


40.00 


Ten Acres Enough—I. P. Roberts... 1.75 


A paper which gives the best value for 
the money to the reader will give the 
best value to the advertiser as well. | 
don’t think there is any argument about 
the soundness of this view.—H. Dumont, 
Chicalo, IIl., in Printer’s Ink. 























